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Farm bill or bust
By Jeff Malone
President, Washington Association of Wheat Growers

On Sept. 30, the most recent farm bill, passed in 2018, 
will expire. This means we are, once again, facing a critical 
deadline. If you’ve been paying attention to how Congress 
handles the farm bill, you know we’ve been limping along 
on a series of extensions. A new bill should have been in 
place years ago. Instead, we’re still operating under a law 
drafted when smartphones still had home buttons and 

before anyone had heard of COVID-19. 
Does your farm or your family operate today as it did in 2018? I know mine 

doesn’t. Commodity prices have shifted, inflation is squeezing every dollar, mar-
kets have changed, and weather patterns continue to present new challenges. We 
are facing new risks, rising input costs, and increased scrutiny like never before. 
So why are we still expected to plan our operations based on a policy written sev-
en years ago, expired two years ago, and sustained only by multiple extensions?

 As a wheat grower with significant acres enrolled in the Conservation Reserve 
Program (CRP), I rely on the farm bill not just in theory, but in practice. Programs 
like CRP do more than provide conservation benefits; they offer essential income 
stability and long-term planning tools for growers like me who are committed to 
keeping our land productive and sustainable. 

But here’s the problem: more and more, key parts of the farm bill are being 
stripped out and shoved into standalone legislation, most notably in the “Big, 
Beautiful Bill.” While that legislation accomplished a few things, it failed to 
include funding for the farm bill’s conservation title. Extracting programs such 
as CRP from the comprehensive farm bill framework may appear efficient in the 
short term, but it jeopardizes the delicate bipartisan coalition that has historically 
been vital to the bill’s successful passage. 

Traditionally, the farm bill has succeeded because it brings together both ur-
ban and rural interests. Food stamps (SNAP) and nutrition assistance are in the 
same conversations as commodity programs and conservation incentives. That’s 
not an accident. That structure is what ensures that lawmakers from New York 
or Chicago will sit down at the table with those from Montana or Washington 
state. It’s that structure linking nutrition, conservation, and farm policy that gives 
the bill the political strength to succeed. 

Why should consumers care about the farm bill? It’s about food security. It’s 
about protecting our land and water for future generations. It’s about ensuring 
that family farms have the support to survive and adapt in an increasingly com-
plex world. If you care about what’s on your grocery store shelves, school lunches, 
or how much it costs to feed your family, then you should care about the farm bill. 

The farm bill is the backbone of American agriculture, shaping everything from 
crop insurance and commodity safety nets to rural development, trade programs, 
and research. It funds risk management programs that protect farmers from ex-
treme weather and volatile markets. Above all, it provides stability in a profession 
where uncertainty is constant. 

If you’re a farmer, raise your voice. Our future depends on it. If you’re a con-
sumer, stay informed and demand change. And if you’re a legislator, it’s time to 
step up and do what’s right. Our farms, our families, and our future is counting 
on it. Farm bill or bust. It’s really that simple.  

President’s Perspective

Cover photo: Members of the Upper Mississippi Waterway Association spent a week in the PNW. See 
page 24. All photos are Shutterstock images or taken by Wheat Life staff unless otherwise noted.
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We fight every day to ensure that life on the 
family farm continues to prosper and grow. 

WE NEED YOUR SUPPORT. 
If you are not a member, please consider joining today.

Thank you to our 
current members

Grower or Landlord $150
Family $250 
(2 family members)
Partnership $600 
(1-5 family members)
Convention $720 
 (2 individuals)
Lifetime $3,000 
 (1 individual)
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LEVELS OF MEMBERSHIP

Producer/Landowners (Voting Membership)

More member benefits:  
• Greensheet ALERTS  •  WAWG updates
• Voice to WAWG through opinion surveys 
• National Wheat Grower updates
• State and national legislative updates

Call 509-659-0610 or visit wawg.org

Non-Voting Membership
Student $90
Industry Associate $250

 X X X
 X X X

WAWG MEMBERSHIP FORM

Return this form with your check to: 
WAWG • 109 East First Ave. • Ritzville, WA 99169. 
Or call 509-659-0610 and use your credit card to enroll by phone.

 Student $90

 Grower $150

 Landlord $150

 Industry Associate $250

Please check level of membership

Name

Farm or Business

Address

City

State Zip

Phone Fax

Email

County Affiliation (if none, write state)

Circle all that apply:
Producer Landlord Individual Industry Rep. Business Owner Student Other

  Family $250 (up to 2 members)

  Partnership $600 (up to 5 partners)

 Convention $720

 Lifetime $3,000

✔ Preserving the lower Snake River dams.
✔  Fighting mandatory climate/carbon 

regulations.
✔  Lobbying the state Legislature for a 

seasonal overtime exemption.

✔  Maintaining a strong, reliable safety net 
by preserving crop insurance and making 
sure farm commodity programs work.

✔  Maintaining a safe, sound transportation 
system that includes rail, river and roads.

WAWG’s current top priorities are:

If these priorities are important to you, your family and your farm operation,  
join WAWG today and help us fight.

109 East First Ave.
Ritzville, WA 99169 

509-659-0610
509-659-4302 (fax)

wawg.org
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SEED-SAFE STARTER
FERTILIZER FOR WHEAT

Efficient Potassium and Sulfur Solution for High-Quality Wheat

Provides a 
seed-safe formulation 

of potassium and sulfur.

Can blend with 
ammonium 

polyphosphate 
solutions to supply a 

balanced starter 
fertilizer blend.

Promotes immediate K 
availability necessary 

for strong root growth.

100% soluble calcium 
conditions the soil and 

improves water 
infiltration.



Happy Harvesting. This time of year 
reminds us that anything is possible 
with dedication and perseverance, and 
we appreciate the beauty of nature, 
the joy of hard work, and the power of 
gratitude!

The Washington Association of 
Wheat Growers (WAWG) has con-

sistently advocated for a modernized 
farm bill. The current situation is a 
departure from previous expectations, 
particularly since WAWG has tradi-
tionally not supported dividing up the 
farm bill into separate pieces of legisla-
tion, something that happened with 
the recent reconciliation bill, H.R.1 
(Pres. Trump’s “Big, Beautiful Bill”). 
The reconciliation bill incorporated 
certain farm bill provisions, while the 
remaining measures are included in 
an unpassed bill. Historically, there 
has been concern that splitting the 
farm bill could jeopardize its passage altogether. We 
are now entering a new era of modernization, and after 
discussions with agricultural committees in Washington, 
D.C., there is an expectation that a mini-farm bill will be 
enacted. Some agricultural stakeholders remain skepti-
cal about this outcome, suggesting that an extension or 
alternative means may be necessary to implement the rest 
of the farm bill’s programs. I am uncertain regarding the 
future of a comprehensive farm bill. 

However, H.R.1 addressed and improved the top three 
priorities on WAWG’s national legislative list:

• �Enhanced commodity safety nets. H.R.1 revises 
the Agriculture Risk Coverage (ARC) and Price Loss 
Coverage (PLC) programs by adjusting reference 
prices 10-20% to reflect contemporary market condi-
tions and increasing flexibility in program enroll-
ment. Coverage is expanded to better support smaller 
producers and diversified farms. The wheat reference 
price will be $6.35 per bushel, up from $5.50 in the 
2018 Farm Bill. Starting in the 2031 crop year, the 
reference price for all covered commodities shall equal 
the reference price in the previous crop year multi-
plied by 1.005 and cannot exceed 113% of the refer-
ence price. Effective reference price will be calculated 
based on 88% of the Olympic average of the previous 
five years versus 85%. H.R.1 allows farmers to receive 
the higher of the ARC or PLC payment for 2025. It 

also allows farmers to purchase the 
Supplemental Coverage Option (SCO) 
crop insurance product even if they 
are enrolled in ARC. There is also an 
increase in the payment limitation 
for Title 1 payments from $125,000 
to $155,000; that limitation will be 
adjusted annually to account for 
inflation.

• �Modernized crop insurance. 
H.R.1 increases subsidies for pre-
mium payments. It increased the 
maximum coverage level to 90% 
and the premium discount to 
80% for SCO. It also allows whole 
farm policy coverage to increase 
to 90%. 

• Market development and export 
expansion. H.R.1 reinvigorates 
trade programs, allocates additional 
resources for market promotion, 
and provides targeted support for 

opening new export markets. There weren’t specific line 
items for the programs the wheat industry typically relies, 
the Market Access Program and the Foreign Market 
Development Program, but these funds are included in 
the trade promotion section of the package.

H.R.1 promises more direct support, deregulation, ex-
port incentives, and infrastructure investment. Some Title 
2 conservation programs were included in the bill, but the 
Conservation Reserve Program wasn’t. It’s important we 
keep advocating for a mini-farm bill and/or solutions to 
make sure all the programs growers rely on get renewed 
and are available. 

Last December, Congress passed the American Relief 
Act of 2025 that included $30 billion in disaster as-

sistance for farmers and ranchers — the Emergency 
Commodity Assistance Program (ECAP). It’s likely 
that most of you have already received payments. The 
Supplemental Disaster Relief Program (SDRP) sign-up 
started July 10, and you should have received a pre-filled 
form from your county Farm Service Agency (FSA) office. 
To be eligible for stage one of the SDRP, growers must 
have experienced losses in 2023 and/or 2024 and have 
received an eligible federal crop insurance or NAP pay-
ment. Covered disaster events include frost/freeze, winter 
storms, excessive heat, and drought (your county must 
be listed as a qualifying drought county). In stage one of 
SDRP, growers will receive 35% of the payment that is 

SPEAKINGDIRECTLY
Future of ‘traditional’ farm bill is uncertain

Michelle Hennings, 
Executive Director

Washington Association  
of Wheat Growers
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DIRECTLY SPEAKINGWL

Shop with us—
Where the customer is 
STILL the company

WWW.CONNELLGRANGE.COM343 S Columbia, Connell WA    509-234-2631

TOP QUALITY FUELS   •   24 HOUR PUMPS FARM HARDWARE IN STOCK   •   FULL TIRE SERVICES

estimated on their form. I personally 
went into my county’s FSA office to 
apply for our farm on the first day of 
sign-ups so I could see the process 
and be able to inform farmers. It was 
very streamlined. I had my pre-
printed forms, and they were very 
helpful in answering my questions 
on the few boxes I needed to fill out. 
If you have questions on how to fill 
out portions of your form, I urge you 
to call your local county office for 
assistance. There will be a stage two 
for producers with uncovered losses, 
including nonindemnified shallow 
losses and quality losses. Projected 
sign-up for stage two will begin 
mid-September. You can read more 
about the SDRP on page 10. 

These disaster programs were 
intended to respond to the chal-
lenges facing agriculture, such as 
disrupted supply chains, market 
fluctuations, and rising costs. While 
the American Relief Act includes 
several provisions specifically de-
signed to aid and empower growers, 
we all know this barely skims the 
high input costs and low commod-
ity prices we have endured over the 
last few years. This is really only a 
band-aid. WAWG, along with other 
commodities, is continually advocat-
ing and educating at the national 
and state level about the current 
situation in farm country. I know 
from my own experience and from 
talking with farmers, it’s very bleak, 
and this situation is not sustainable 
in the long term. We already know 
Washington state is losing farms at a 
very fast pace. 

I want to spotlight a recent collab-
orative effort between the Upper 

Mississippi Waterway Association 
(UMWA) and stakeholders from 
the Columbia-Snake River System. 
WAWG, along with participants 
from across our region, organized 
a week-long tour of the Columbia-
Snake River System, beginning in 
Astoria and ending at the Port of 

Lewiston. The idea for this event stemmed from a similar Mississippi River tour 
I joined last June, which aimed to encourage cooperation between these two 
major river systems and amplify our collective voice to Congress and the public 
on the many issues facing working rivers. In previous columns, I’ve shared how 
successful that trip was. This time around, we hosted UMWA, giving them a 
closer look at the unique challenges and successes in our area. 

Although there are significant differences between the two river systems, 
we also found common ground that can help us support and advocate for each 
other. My time on the Mississippi highlighted some important contrasts with 
how things operate here in the Pacific Northwest, such as how vast and big 
their waterway is (they run 40-barge tows vs. our four-barge tows); how many 
congressional districts they have along their river system; the resiliency on is-
sues such as drought; the utilization of the river to maximize their capacity; and 
investing in high school students for a career on the water. On the Columbia-
Snake River System, the UMWA group was impressed with our stakeholder 
engagement with the U.S. Army Corps of Engineers and how the various enti-
ties work together to maintain the river system and communicate well on issues 
that arise. They mentioned how gratifying it was to see the ports include spaces 
for the public to enjoy, like the public market at the Port of Kalama, and they 
were also impressed with how many modes of transportation interact with the 
river system: barge, truck, rail, and pipeline. Overall, both trips were uniquely 
important stepping stones for a positive working relationship in the future. I 
look forward to collaborating with them on the issues we share. To read more 
about the trip, go to page 24.

Late summer is when we send out membership notices. To make payment 
easier, you’ll be able to pay your dues on our website (wawg.org) or by 

scanning a QR code. Check payments are still accepted. WAWG continues to 
work on important issues at both state and national levels to protect members’ 
interests. That work is made possible through your membership dues, and they 
remain vital to our advocacy efforts. We know the current farming environment 
is creating hardships for many, and we feel fortunate that our members value 
our work enough to support it. If you know growers who aren’t WAWG mem-
bers, please invite them to join. If you have questions or need information, call 
us at (509) 659-0610 or email michelle@wawg.org.  
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WAWG   WORKat
ADVOCATING FOR THE WHEAT FARMERS OF EASTERN WASHINGTON

WAWG leaders appear on local media
July was a busy week in the media department for 

Washington Association of Wheat Growers (WAWG) 
leaders. 

Michelle Hennings, WAWG executive director, ap-
peared on OPB to talk about the recent Columbia-Snake 
River System tour with members of the Upper Mississippi 
Waterway Association (UMWA). Last year, stakeholders 
from up and down the Columbia-Snake River System 
spent a week traveling the length of the Mississippi River 
to talk to stakeholders on that river system about their 
challenges. Hennings was joined in the OPB interview by 
UMWA executive director Gary Williams. 

“The trip was a proactive step towards networking and 
establishing relationships with stakeholders from other 
river systems for future collaborations,” Hennings said 
during the interview. “Gary and I met probably two years 
ago, a year-and-a-half ago. We were just talking about 
some of the challenges we have along our river systems, 
and how we could actually come together, have conversa-
tions, learn each other’s river systems to be able to collabo-
rate together on some messaging at the national level.”

Hennings also talked to reporters from the Capital Press 
and The Columbian. For more on the UMWA trip to the 
Pacific Northwest, see page 24.

Over on the Western Ag Network, Andy Juris, a 
Klickitat County grower and WAWG past president, 
talked about the Trump administration’s recent decision to 
withdraw from the previous administration’s agreement 
regarding the lower Snake River dams. 

“It was a really big deal. It was a signal to us from the 
administration that there was going to be a change in its 
approach to the infrastructure, to its support of farmers, 
to its support of rural communities. It did a lot to give us 
some assurance going forward that we are going to have 
a viable transportation industry, have steady power, and 
rural communities will be able to continue to survive,” 
Juris said.

Hennings and Juris’ interviews are linked at wawg.org/
wheat-leaders-appear-on-opb-western-ag-media/  

Andy Juris, a Klickitat County grower and WAWG past president, spoke 
with the Western Ag Network about the Trump administration’s recent 
decision to withdraw from the previous administration’s agreement 
regarding the lower Snake River dams.

Federal disaster program  
now open for applications

Secretary of Agriculture Brooke L. Rollins announced 
on July 9 that agricultural producers who suffered eli-
gible crop losses due to natural disasters in 2023 and 2024 
can now apply for $16 billion in assistance through the 
Supplemental Disaster Relief Program (SDRP).

To expedite the implementation of SDRP, the U.S. 
Department of Agriculture’s (USDA) Farm Service Agency 
(FSA) is delivering assistance in two stages. This first stage 

is open to producers with eligible crop losses that received 
assistance under crop insurance or the Noninsured Crop 
Disaster Assistance Program during 2023 and 2024. Stage 
one sign-up started in person at FSA county offices on July 
10, and prefilled applications were mailed to producers 
immediately. SDRP stage two sign-ups for eligible shallow 
or uncovered losses will begin in early fall.

This announcement follows Secretary Rollins’ compre-
hensive plan to deliver the total amount of congressionally 
appropriated $30 billion in disaster assistance to farmers 
and ranchers this year. These programs will complement 
the forthcoming state block grants that USDA is work-
ing with 14 different states to develop. To date, USDA has 
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WAWG AT WORKWL

issued more than $7.8 billion in Emergency Commodity 
Assistance Program (ECAP) payments to more than half 
a million eligible producers. Additionally, USDA has 
provided over $1 billion in emergency relief through the 
Emergency Livestock Relief Program to producers who 
suffered grazing losses due to drought or wildfires in 
calendar years 2023 and 2024.

USDA disaster assistance information can be found on 
farmers.gov, including the Disaster Assistance Discovery 
Tool, Disaster-at-a-Glance fact sheet, Loan Assistance Tool, 
and the FarmRaise online FSA education hub. Payment 
details will be updated here weekly. For more information, 
contact your local USDA Service Center.

SDRP Stage One
FSA is launching a streamlined, prefilled application 

process for eligible crop, tree, and vine losses by lever-
aging existing Noninsured Crop Disaster Assistance 
Program (NAP) and Risk Management Agency (RMA) 
indemnified loss data. The prefilled applications were 
mailed on July 9, 2025.

Eligibility
Eligible losses must be the result of natural disasters 

occurring in calendar years 2023 and/or 2024. These 
disasters include wildfires, hurricanes, floods, derechos, 
excessive heat, tornadoes, winter storms, freeze (includ-
ing a polar vortex), smoke exposure, excessive moisture, 
qualifying drought, and related conditions.

To qualify for drought related losses, the loss must have 
occurred in a county rated by the U.S. Drought Monitor as 
having a D2 (severe drought) for eight consecutive weeks, 
D3 (extreme drought), or greater intensity level during the 
applicable calendar year. For more information, visit the 
SDRP website.

How to Apply
To apply for SDRP, producers must submit the FSA-526, 

Supplemental Disaster Relief Program (SDRP) Stage One 
Application, in addition to having other forms on file with 
FSA.

SDRP Stage One Payment Calculation
Stage one payments are based on the SDRP adjusted 

NAP or federal crop insurance coverage level the producer 
purchased for the crop. The net NAP or net federal crop 
insurance payments (NAP or crop insurance indemnities 
minus administrative fees and premiums) will be sub-

THAT’S A WRAP. The Washington State University Variety Testing Program finished up their 2025 crop tours in Klickitat County on July 1. Andrea Cox, 
conservation coordinator for the Washington Association of Wheat Growers, attended the crop tour and then joined county growers for lunch to talk 
about the Natural Resources Conservation Service and provide feedback to the agency.
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WAWG AT WORKWL

tracted from the SDRP calculated payment amount.
For stage one, the total SDRP payment to indemnified 

producers will not exceed 90% of the loss, and an SDRP 
payment factor of 35% will be applied to all stage one pay-
ments. If additional SDRP funds remain, FSA may issue a 
second payment.

Future Insurance Coverage Requirements
All producers who receive SDRP payments are required 

to purchase federal crop insurance or NAP coverage for 
the next two available crop years at the 60% coverage level 
or higher. Producers who fail to purchase crop insurance 
for the next two available crop years will be required to 
refund the SDRP payment, plus interest, to USDA.

SDRP Stage Two
FSA will announce additional SDRP assistance for un-

covered losses, including nonindemnified shallow losses 
and quality losses and how to apply later this fall.  

Deadline to enroll  
in Grassland CRP nears

In mid-July, the U.S. Department of Agriculture (USDA) 
announced that agricultural producers and private land-
owners can now enroll in the Grassland Conservation 
Reserve Program (Grassland CRP). The sign-up runs 
through Aug. 8. Grassland CRP, offered by USDA’s Farm 
Service Agency (FSA), is a voluntary working lands con-
servation program that enables participants to conserve 

grasslands while also continuing most 
grazing and haying practices.  

CRP, USDA’s flagship conser-
vation program, celebrates its 
40th anniversary this year. For four 
decades, CRP has provided finan-

cial and technical support to agri-
cultural producers and landowners 

whose accepted acres are placed under 
contract for 10-15 years and who agree to 

voluntarily convert the land to beneficial 
vegetative cover to improve water qual-

ity, prevent soil erosion and support 
wildlife habitat. The American Relief 
Act, 2025, extended provisions for 
CRP through Sept. 30, 2025. 

Currently, more than 25.8 mil-
lion acres are enrolled in CRP, with 
nearly 9.7 million acres in Grassland 

CRP.  On May 12, FSA opened General 

and Continuous CRP enrollment for 2025. FSA is currently 
reviewing submitted offers and will announce accepted 
offers at a later date. Due to the 27-million-acre statutory 
cap, only 1.8 million acres are available for all CRP enroll-
ment this fiscal year.    

Landowners and producers interested in Grassland CRP 
should contact their local USDA Service Center to learn 
more or apply for the program before Aug. 8.  

Winter wheat production 
down 3% from June forecast

According to the National Agricultural Statistics 
Service’s July 2025 production report, winter wheat pro-
duction is forecast at 1.35 billion bushels, down 3% from 
the June 1 forecast and down less than 1% from 2024. As 
of July 1, the U.S. yield is forecast at 54.2 bushels per acre, 
up .5 bushels from last month and up 2.5 bushels from last 
year’s average yield of 51.7 bushels per acre. If realized, the 
U.S. yield would be the second highest behind 2016.

Hard red winter production, at 755 million bushels, is 
down 4% from last month. Soft red winter, at 337 million 
bushels, is down 2% from the June forecast. White winter, 
at 254 million bushels, is down slightly from last month. 
Of the white winter production, 20.1 million bushels are 
hard white and 234 million bushels are soft white. 

Durum wheat production is forecast at 79.7 million 
bushels, down less than 1% from 2024. Based on July 1 
conditions, yields are expected to average 38.7 bushels per 
harvested acre, down .6 bushels from 2024. Area harvested 
for grain or seed is expected to total 2.06 million acres, 
unchanged from the acreage report released on June 30, 
2025, but up 1% from 2024.

Other spring wheat production for grain is forecast at 
504 million bushels, down 7% from last year. Based on July 
1 conditions, yields are expected to average 51.7 bushels 
per harvested acre, down .8 bushels from 2024. If real-
ized, the U.S. yield would be the second highest behind 
last year. Area harvested for grain or seed is expected to 
total 9.75 million acres, unchanged from the acreage report 
released on June 30, 2025, but 6% below 2024. Of the total 
production, 469 million bushels are hard red spring wheat, 
down 7% from 2024.  

See you in October
This is a combined August/September issue of Wheat 

Life. Our next issue will be in October. The Washington 
Association of Wheat Growers and the staff at Wheat Life 
wishes farmers a safe, successful harvest.  
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November 17-19, 2025
Coeur d’Alene Resort, Coeur d’Alene, Idaho

Auction and Dinner
The auction and dinner this 
year will be held Tuesday, 
Nov. 18, at 6 p.m. Social 
hour starts at 5:30. Donation forms for 
auction items can be found at wawg.org.

RAY STARLING  has been the Chief of Staff to a 
U.S. Senator and Cabinet Secretary, worked at 
the White House, and been involved in crafting 
public policy for more than 15 years. Ray returned 
to North Carolina in 2019 to serve as General 
Counsel to the NC Chamber of Commerce. 

JOLENE BROWN  is a walking/talking champion 
for the people of agriculture. She shares her 
credibility, authenticity, humor, and wisdom 
with audiences worldwide through her writing, 
appearances, and workshops. Jolene helps farm 
families navigate business transitions.

ARLAN SUDERMAN  is the Chief Commodities 
Economist for StoneX Group Inc. Arlan oversees 
the company’s commodity market intelligence 
efforts. He provides unique market insight 
on global macro-economic trends and their 
implications for the commodity markets. 

ERIC SNODGRASS  is a Science Fellow and the 
Principal Atmospheric Scientist for Nutrien Ag 
Solutions. He develops predictive, analytical 
software to help ag producers manage weather 
risk. His frequent weather updates focus on how 
high-impact weather events influence global ag 
productivity.

Early bird registration ends Oct. 24, 2025, at wawg.org/convention

For hotel reservations  
call 800-688-5253

Press #1, then #2 for new reservations 
and ask for the WA Assn of Wheat Growers 
group rate and choose: North Wing $150, 
Park Town $160 or Lake Tower $190 per 

night for single/double occupancy. Room 
rates are subject to fees and taxes. Parking 
is $22/night for self-parking and $27/night 

for valet parking.

Watch wawg.org/convention for updates

• Wheat Market Update
• Financial Planning

• Farm Bill Update  
• Legislative issues

•  NRCS Programs Update
• Barley Trends

Breakout sessions to include:



November 17-19, 2025
The Coeur d’Alene Resort

Coeur d’Alene, ID

Farm or Business Name ________________________________________________________________________

Name ______________________________________ Additional Registrant ______________________________

Address ____________________________________________________________________________________

City ______________________________ State _________ Zip _______ Phone Number _____________________

Email _____________________________________  If current member, WAWG number: ______________________ 

 
FULL REGISTRATION (includes all meals and meetings)
     #ATTENDING   AMOUNT
Active Member Full Registration  ______x $250 =   $________ requires WAWG Member #: _________
Additional/Spouse Full Registration  ______x $250 =   $________
After 10/24/2025   ______x $300 =   $________
Non-Member Full Registration  ______x $350 =   $________   
Convention onsite  Full Registration  ______x $400 =                             $______                          
*Note: FULL Convention Registration includes Tuesday & Wednesday  meetings and all meals.
SINGLE DAY REGISTRATION     Circle one:
Active Member Single Day   ______x $175 =   $________ Tuesday/Wednesday (circle one)
Non-Member Single Day   ______x $275 =   $________ Tuesday/Wednesday (circle one)

DINNER & AUCTION - Heads & Tails **Auction Fundraiser**
     ______x $10 per person =  $________

ADDITIONAL Meal Tickets *Available to purchase ONLY with a Full Registration
___Individual Breakfast   ______x $35 =   $________ Tuesday/Wednesday (circle one)
___Individual Lunch   ______x $45 =   $________ Tuesday/Wednesday (circle one)
___Dinner & Auction (Tues)   ______x $85 =   $________ 
___Award Banquet (Wed)   ______x $85 =   $________ 
Please indicate which meals you will be attending (Important for head count purposes):
___ Breakfast -- Ray Starling (Tuesday)   ___Breakfast -- Arlan Suderman speaking (Wednesday)   
___Luncheon -- Jolene Brown speaking  (Tuesday)  ___Luncheon -- Eric Snoddgrass speaking (Wednesday) 
___Dinner & Auction (Tuesday)    ___Washington Banquet (Wednesday)        
                   

Please indicate all that apply for a flag on your name badge:
 ___Speaker   ___Committee Chairperson   
 ___Exhibitor   ___Past Washington Barley Commissioner
 ___Sponsor   ___Wheat Foundation Board Member
 ___Past President  ___First Time Attendee
 ___State Officer   ___Washington Grain Commissioner  
 ___County President  ___Past Washington Grain Commissioner 
 ___Board Member  ___15x40 Attendee
 ___Executive Committee  ___WA Lifetime Member

Mail, Phone, Fax or online at 

www.wawg.org/convention
109 E. 1st Ave, Ritzville, WA  99169

Phone: (509) 659-0610 • Fax: (509) 659-4302

____ Charge my AMEX/MasterCard/VISA      ____ Enclosed is my check-Payable to WAWG     Total Paid $_________________

Card Number _______________________________________ Exp.__________        3 or 4 digit code ________________

Name on Card _______________________________________________________________________________________

Signature __________________________________________________________________________________________



On July 16, the House Agriculture Subcommittee on 
General Farm Commodities, Risk Management, and 
Credit held a hearing on the importance of credit and risk 
management. This hearing focused on the severe down-
turn in the agricultural economy, with witnesses drawing 
direct parallels to the 1980s farm crisis. The central mes-
sage was that high input costs and depressed commodity 
prices — resulting in paper losses of “$180 per acre” for 
crops like cotton, as noted by Subcommittee Chairman 
Austin Scott (R-Ga.) — have rendered the 2018 Farm Bill’s 
safety net inadequate. Witnesses and members agreed that 
ad hoc disaster aid is an unsustainable model and that a 
predictable, modernized farm bill is urgently needed. 

The most emphasized issue during the hearing was 
the critical need to reform Farm Service Agency (FSA) 
loan programs. Witnesses and members identified the 
programs as essential but also “slow and burdensome.” 
Unanimous calls were made to increase FSA loan limits, 
which Rep. Mike Bost (R-Ill.) stated farmers hit “very 
quickly,” and to streamline the application process. A key 
question driving the discussion was what specific, action-
able changes — beyond just funding increases — could 
make federal credit and risk management tools more 
effective and accessible, particularly for beginning farmers 
who face daunting entry costs.  

USDA reduces red tape 
around NRCS and NEPA

The U.S Department of Agriculture (USDA) is reduc-
ing red tape around the Natural Resources Conservation 
Service (NRCS) and National Environmental Policy Act 
(NEPA)-related reviews, which will improve conservation 
delivery to America’s farmers and ranchers.

The July announcement builds on the administration’s 
efforts to revise NEPA, in response to President Trump’s 
executive order on unleashing American energy that led 
to the Council on Environmental Quality’s rescinding its 
NEPA implementing regulations, which created a path-
way for USDA and its agencies — like NRCS — to reform 
their NEPA regulations.

“NRCS is putting farmers first, and these commonsense 
changes will ensure the NEPA process does not cause 

unnecessary delays or stand in the way of delivering the 
critical support America’s farmers, ranchers, and forest 
landowners rely on,” NRCS Chief Aubrey Bettencourt 
said.

NEPA requires all federal agencies to consider the 
environmental impact of their proposed actions before 
deciding whether and how to proceed. NEPA’s aims are to 
ensure that agencies consider the potential environmental 

How U.S. ag land is used
In 2017, land used for agricultural purposes to-

taled 1.19 billion acres or 52.5% of total U.S. land area. 
Agricultural land falls into three categories:

• �Grazing land. This category accounted for 805 
million acres in 2017, or 35.6% of total U.S. land. It in-
cludes grassland pasture and range; cropland used 
for pasture; and grazed forest-use land.

• �Cropland used for crops and idle cropland. This 
category accounted for 377 million acres in 2017, or 
16.7% of total U.S. land. When cropland pasture is 
included, total cropland accounted for 390 million 
acres, or 17.3% of total U.S. land.

• �Agricultural special uses. This category accounted 
for 6 million acres in 2017, or .3% of total U.S. land. It 
includes land in farmsteads and farm roads.  

POLICY MATTERS
House ag committee hearing focuses on risk management
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wheatland.bank

Agriculture has always been serious business. But it’s also a 
lifestyle. A calling. Even a worldview. So you need a banker with 
a feel for the backstory that’s always in play. A farm-raised bank 
with the inclination and resources to find “yes” even when the 
numbers aren’t perfect. Your 5-Star Wheatland Bank.

Stop in and see us about:
• Term loans and operating lines of credit
• Leading edge tools and financial tech
• Access to 228 branches
• 55,000 Allpoint ATMS
• 5-Star rated peace-of-mind
• Passable coffee, unless 

Dan made it

IT’S NOT
JUST ABOUT
THE NUMBERS. 

RELATIONSHIPS YOU
CAN COUNT ON.



POLICY MATTERSWL

CUSTOM
SEED & SPRAY

50' Horsch Cougar 250

Brown

STARTING AT $26/ACRE

CALL ROWDY BROWN:
509-413-6620

BONDED & INSURED

LAND, INC.

effects of their proposed actions in their decision-making 
processes and encourage public engagement in that 
process.

To comply with NEPA, agencies determine the appropri-
ate level of review for a proposed action. Where required, 
these levels of review may be documented in an environ-
mental impact statement, an environmental assessment, or 
categorical exclusion. A federal agency may establish cat-
egorical exclusions — categories of actions that the agency 
has determined normally do not significantly affect the 
quality of the human environment — in its agency NEPA 
procedures.  

Wheat industry secures 
release of research funds
From the National Association of Wheat Growers

In July, stakeholders across the wheat value chain suc-
cessfully united to encourage the Office of Management 
and Budget (OMB) to release funding for the U.S. Wheat 

and Barley Scab Initiative (USWBSI). These funds will 
now be distributed by the U.S. Department of Agriculture 
through existing university cooperative agreements. 

“We are deeply grateful to the Congressional 
Appropriations Committees, the director of OMB, and the 
secretary of agriculture for recognizing the vital impor-
tance of sustaining this essential research. Continued 
support for USWBSI is critical to protecting wheat and 
barley crops, strengthening food security, and advancing 
agricultural innovation,” said Pat Clements, president of 
the National Association of Wheat Growers.  

Are you receiving your ALERT?
With their annual membership, Washington Association 

of Wheat Growers members can receive industry updates 
through the weekly digital ALERT via email. If you are 
not receiving this ALERT, either we don’t have your cur-
rent email address, or our ALERT is going into your spam 
folder. Call our office at (509) 659-0610 to make sure we 
have your current email address.  
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Seize the Season at WestBred.com

AVERAGE WON’T CUT IT HERE.
YOU NEED SEED THAT YIELDS.

WB9623 • WB9303 • WB6211CLP

Wheat grows under pressure in the Northwest Region. And so do wheat growers. 
That’s why WestBred® Wheat delivers regionally proven varieties with the 
characteristics you need to meet your fi eld’s conditions — from excellent yield 
and protein potential to excellent Hessian fl y tolerance and very good Yellow 
(Stripe) Rust tolerance. Top yield potential for wheat growers who prioritize 
top performance. We’re ’Bred Differently. Just like you.

Bayer, Bayer Cross, WestBred and Design® and WestBred® are registered trademarks of Bayer Group. ©2025 Bayer Group. All Rights Reserved.



WASHINGTON WHEAT FOUNDATION  •  WAWHEAT.ORG  •  (509) 659-0610 

Working to advance the small grains industry  
by building support for programs and activities  
that increase public awareness of farming.

PMS BLACK

PMS 139

PMS 114

From field to table: How the grain chain works
Across wheat country, combines 

are rolling, trucks are moving, 
and local grain cooperatives are 
storing up the 2025 crop in their 
elevators. Grain farmers have 
several options for marketing 
their crop, but most commonly, 
they sell it on the open market. 
They’re paid by the bushel, with 
deductions — known as dockage 
— for lower-quality grain. Grain 
cooperatives provide daily pricing, allowing farmers to 
decide when to sell throughout the year. Once sold to the 
co-op, the grain is then marketed to overseas buyers, local 
mills, or other end users.

In Washington, nearly all of our wheat is exported to 
countries that can’t produce enough grain to meet the 
needs of their people. Because we are on the Pacific Coast, 
Washington is well positioned to serve Asian nations 
across the Pacific Ocean. The transportation of wheat 
from the harvest fields to customers in Asia is a complex, 
well-coordinated process that involves several modes of 
transportation and significant infrastructure investments. 

Trucks play an indispensable role in the wheat supply 
chain. After the wheat is harvested, it is often transported 
by truck from the fields to rail or barge terminals. Trucks 

serve as the link between the 
farms and the major transporta-
tion routes, ensuring that wheat 
reaches the right location for 
further shipping. 

The majority of Washington’s 
wheat is barged from local co-
ops in Eastern Washington and 
Idaho to ports and harbors in 
the Portland area using Marine 
Highway 84. This water high-

way uses the Columbia, Willamette, and Snake rivers to 
transport grain. This method is the most environmentally 
friendly, safe, and cost-effective way to transport grain. 

Approximately 40% of Washington’s wheat is transport-
ed by rail. Railroads are another key part of the transpor-
tation system, as they move wheat from farms to domestic 
mills or deep-sea export terminals on the Columbia River. 

Once the wheat reaches export terminals, it’s tested 
to meet each country’s specific standards before be-
ing loaded onto ships for a two- to three-week journey 
across the ocean. Washington farmers have spent decades 
building trust with global buyers by consistently grow-
ing high-quality wheat. The decisions they make in the 
field directly impact the grain’s quality to meet customer 
expectations.  

@WAWHEATFOUNDATION WAWHEATFOUNDATION@WHEATFOUNDATION

Remember the Foundation in your charitable giving.  
Go to wawheat.org to find out more about supporting your industry.

HOW A COMBINE WORKS. A combine is a 
modern machine used by farmers to harvest 

grain. They call it a combine because it 
combines three processes that were once done 

separately by a team of horses and a crew 
of workers as shown in this photo from the 

Whitman County Historical Society. The modern 
combine cuts the grain (reaping), separates the 

grain from the plant (threshing), and removes 
the chaff (winnowing). The combine uses a 

header and reel to cut the crop, a threshing 
cylinder to separate the grain, and a fan and 

sieve to remove the chaff. The separated kernels 
are moved into the bulk tank at the top of the 

combine, and the chaff is pushed out the back 
and spread back onto the ground. When the 

bulk tank is full, the kernels are emptied into a 
grain cart or truck using an auger system.
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Auction Donations 

For years, the Washington Wheat Foundation Auction has been a 
highlight of our convention. Proceeds from the Auction benefit our 
Washington ag industry. From research equipment to scholarships, 
the Washington Wheat Foundation supports various activities making 
a positive influence on farming including:    
•  Public Information (through WAWG) 
• Research Equipment Grants 
• Washington Association of Wheat Growers 
• Scholarships (Two $1500 scholarships are awarded each fall to WSU) 
• Wheat Ambassador Program 
• Educational Grants that Support Consumer and Youth      

Education 

This year our auction will be held on the second night of convention 
Tuesday, Nov. 18, 2025, at The Coeur d’Alene Resort. We moved it 
earlier in the schedule so our exhibitor friends will also be able to attend.  

If you and/or your company would like to make a charitable contribution 
to the 2025 Washington Wheat Foundation Auction, please fill out the 
form below and fax it to the WAWG office at 509-659-4302, or mail it to 
109 E. First Ave., Ritzville, WA  99169. If you have questions, feel free 
to contact Randy Suess at 509-595-3907 or rlsuess23@gmail.com. 

Company Name_____________________________________________ 

Contact Name_______________________________________________ 

Phone______________________________________________________ 

Description of Donated Item(s)__________________________________ 

___________________________________________________________ 

___________________________________________________________ 

Market Value of Donated Item__________________________________ 

For years, the Washington Wheat Foundation Auction has been a highlight of our convention. Proceeds from the auction 
benefit our Washington ag industry. From research equipment to scholarships, the Washington Wheat Foundation supports 
various activities making a positive influence on farming including:

 • Public Information (through WAWG) • Research Equipment Grants
 • Washington Association of Wheat Growers • Wheat Ambassador Program
 • Scholarships (Two $1,500 scholarships are awarded each fall to WSU)
 • Educational Grants that Support Consumer and Youth Education

This year our auction will be held on the second night of convention Tuesday, Nov. 18, 2025, at The Coeur d’Alene Resort. We 
moved it earlier in the schedule so our exhibitor friends will also be able to attend. 

If you and/or your company would like to make a charitable contribution to the 2025 Washington Wheat Foundation Auction, 
please fill out the form below and fax it to the WAWG office at 509-659-4302, or mail it to 109 E. First Ave., Ritzville, WA  
99169. If you have questions, feel free to contact Randy Suess at 509-595-3907 or rlsuess23@gmail.com.

Company Name

Contact Name

Phone

Description of Donated Item(s)

Market Value of Donated Item

AUCTION  
DONATIONS

PMS BLACK

PMS 139

PMS 114

Attention High School Seniors

Learn more at wawg.org.

If your parents are WAWG members 
and you like to promote wheat, 
consider applying for our Wheat 
Ambassador Scholarships. Two 

scholarships available: one for $5,000 
and the other for $4,500.

Application deadline is 
October 15, 2025.

This is a program of the Washington Association of Wheat Growers.
Contributions made in part by the Washington Wheat Foundation
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Running the rivers
Upper Mississippi River stakeholders find common ground, differences in PNW river system
By Trista Crossley
Editor, Wheat Life

In late June, Columbia-Snake River System stakeholders 
hosted a tour of the Pacific Northwest’s premier water-
way for members of the Upper Mississippi Waterway 
Association (UMWA). The tour began in Astoria, Ore., and 
concluded in Lewiston, Idaho, and comes a year after a 
similar trip down the Mississippi River by many of those 
same Pacific Northwest (PNW) stakeholders.

The week-long itinerary included stops at the ports of 
Longview, Kalama, Vancouver, and Lewiston; tugboat 
rides from Shaver Transportation and Foss Maritime 
Company; a dock tour at Tidewater Barge Lines; a pre-
sentation from the Columbia River Bar Pilots and the 
Columbia River Pilots; a tour of the Coast Guard station 
at Cape Disappointment; tours of Bonneville and Lower 
Granite dams; lunch on an American Cruise Lines vessel; 

and visits to Tri-Cities Grain and TEMCO.
The trip gave participants an opportunity to contrast 

and compare the Mississippi to the Columbia and Snake 
rivers. While the river systems share many of the same 
issues, they are vastly different in size. The navigable 
portion of the Columbia-Snake River is approximately 465 
miles; the navigable portion of the Mississippi stretches 
about 1,800 miles and drains the largest basin in the 
United States. UMWA represents waterway interests on 
the upper part of the Mississippi, from St. Paul, Minn., to 
St. Louis, a distance of about 858 miles.

The tours and exchange of information was initiated by 
a 2023 conversation between MICHELLE HENNINGS, 
executive director of the Washington Association of Wheat 
Growers (WAWG), and GARY WILLIAMS, UMWA ex-
ecutive director, about the need for coordinated messaging 
and support between U.S. river systems. Hennings said 

Upon arrival from points east of Washington, members of the Upper Mississippi Waterway Association joined Pacific Northwest stakeholders on a private 
Willamette River dinner cruise past the Portland waterfront.
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building partnerships with stake-
holders of other river systems is an 
opportunity to leverage the support 
of a diverse group when advocating 
for U.S. waterways.

“These relationships allow us 
to bring a coordinated message to 
Congress and to federal agencies 
about the importance of the nation’s 
navigable waterways and makes a 
much larger impact than when each 
waterway tries to do it alone,” she 
said. “This trip was an opportunity 
to highlight how important the 
Columbia and Snake rivers are to 
the Pacific Northwest, discuss the 
issues stakeholders from both river 
systems are facing, and learn from 
each other.”

For Williams, seeing the exchang-
es happening between the UMWA 
group and the PNW group was 
one of his highlights, as was visit-
ing the Coast Guard station at Cape 
Disappointment and learning about 
the surfman’s school.

“I think both sets of stakeholders 
can see the value in strengthening 
the relationship and partnership 
between these two rivers, reaching 
a wider audience, and being able 
to amplify one another’s voice on 
what the issues and the needs are,” 
he said. “This trip exceeded expec-
tations. In talking to the (UMWA) 
members in the car between differ-
ent stops, I think we’ve found a lot 
of content and a lot of direction that 
we can take from what we’re seeing 
out here and apply it to the Upper 
Mississippi Waterway Association.”

Thoughts from the 
UMWA participants

GREG GENZ, UMWA past 
president and board member, has 
spent his entire life working on the 
Mississippi River. He said he was 
impressed with the collaboration 
between the ports, communities, 
businesses, and the public along the 
Columbia-Snake River System.

“I think one of the most important things we’ve done is meeting with the 
ports and seeing how they interact with this whole system,” he said. “I’ve no-
ticed that there’s a lot closer relationship between the commercial river and the 
public.”

JEFF STEIBER, government relations officer/small business liaison officer 
at J.F. Brennan Company, said one of the ideas he’ll take back to the Midwest is 
how the U.S. Corps of Engineers (Corps), which is the government entity that 
oversees infrastructure on the nation’s waterways, schedules and performs 
maintenance on the Columbia-Snake River System. Both he and Genz said they 
felt the Corps divisions that oversee the PNW river system are able to be more 
proactive. On the Columbia and Snake rivers, the Corps shuts down the system 
for two weeks every year to do annual maintenance, which includes inspection 
of the system’s locks. 

“Back home, there’s 29 locks on the Mississippi. They don’t do that kind of 
regular maintenance,” Steiber explained, adding that on the Mississippi, the in-
frastructure tends to be older and there’s more debris and silt that moves down 
the river. The upper Mississippi also routinely freezes over in the winter; the 
freeze/thaw cycle tends to create more wear and tear on infrastructure.

“We also have more commercial traffic with heavier tows. You land a 15-barge 
tow in a lock, and it’s a lot more weight than your four-barge tows,” Genz 
added. “Out here, you truly are a system, even though it’s two different Corps 
districts that oversee these two rivers. Back home, the Corps seems to move 
more towards where the tonnage is, on the Ohio River or the lower Mississippi. 
That’s where much of the funding goes.”

CASSANDRA CALDWELL represented American Cruise Lines, which 
runs vessels on both river systems. She is the government affairs manager for 

Visitors to the Columbia-Snake River System were, from left, Jeff Steiber, government relations officer/
small business liaison officer at J.F. Brennan Company; Gary Williams, Upper Mississippi Waterway 
Association (UMWA) executive director; Greg Genz, UMWA past president and board member; 
Brandon Phillips, compliance and personnel manager at Riverview Tug Service in Iowa; and Cassandra 
Caldwell, government affairs manager for the Mississippi River and tributaries for American Cruise 
Lines.
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the Mississippi River and tributaries 
for the cruise line. Caldwell said get-
ting to experience the Columbia and 
Snake rivers from both on the water 
and landside was valuable in help-
ing her understand the big picture.

“The overall tour was very well or-
ganized and full of valuable content 
and activities,” she said. “I thought 
it was an exceptional experience 
to have an opportunity to see and 
hear about the similarities and the 
differences of our liquid highways 
along with the various strengths and 
challenges.”

BRANDON PHILLIPS, com-
pliance and personnel manager 
at Riverview Tug Service based 
in Bellevue, Iowa, said his big-
gest takeaway from the trip is the 
how effectively PNW stakeholders 
communicate.

“You guys are really great at 
getting buy-in and investment into 
the issues that are important, for 
example, the dams,” he said. “Your 
ability to work with governmental 
agencies is impressive. That is some-
thing that we struggle with in the 
upper Mississippi River region, and 
I hope to take a lot of these lessons 
back home and make that work for 
us.”

The tour included a boat ride 
through the lock at Lower Granite 
Dam, followed by a tour of the 
hydroelectric facilities and the fish 
research facilities. The UMWA 
group said they were impressed by 
the size of the locks and dams, the 
fish passage systems, and how clean 
and modern the river system is.

“I really enjoyed going to the locks 
and dams. They are very different 
from the upper Mississippi River 
because we don’t have very many 
hydroelectric plants,” Phillips said. 
“You guys are utilizing every means 
that you have to reduce your impact 
to the environment, increase efficien-
cy and sustainability and reliability, 

and that’s awesome.”
One other attribute of the Columbia-Snake River System that stood out was 

how many modes of transportation it touched: barge, rail, truck, and pipeline.
“We don’t necessarily have that same thing in our area; the railroads really 

don’t work with the river,” Genz explained. “One of the problems we see in the 
St. Paul District is you have some major cities, and it’s so congested. The public 
doesn’t seem to get the message that they need to utilize the river more for the 
congestion we’re seeing in these big cities.”

Reflections from the PNW contingent
Besides Hennings, the PNW group included stakeholders from the entire 

length of the Columbia-Snake River System, including trade associations, fertil-
izer suppliers, barge companies, and ports.

“Seeing the entire length of Marine Highway 84, from Astoria to Lewiston, 
really brought home to those of us who live here how important and intercon-
nected it is to our lives and livelihoods,” said HENNINGS. “From barging 
grain downriver, fertilizer upriver, and fuel to points throughout the region, 
to the deep-water ports on the lower Columbia River that connect the Pacific 
Northwest to the entire world, to the dams that provide power to the region and 
allow cruise lines to visit Lewiston, Marine Highway 84 is the backbone of this 
region’s economy.”

“The Pacific Northwest Waterways Association (PNWA) was excited to be 
involved in hosting our friends from the Mississippi River. From the Columbia 
River Bar, 465 miles to the Port of Lewiston, Idaho, we showcased this incred-
ible system that allows over $31.4 billion in commodities to move annually,” 
said NEIL MAUNU, PNWA executive director. “Sharing information, best 
practices, opportunities, and challenges was one of the biggest takeaways. We 

An ocean-going vessel carrying cars passes through the mouth of the Columbia River, headed inland 
to one of the deep-water ports along the river.
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learned a lot from each other and 
are better equipped to advocate for 
shared interests going forward. Even 
though our systems differ, we came 
to recognize the huge benefit of 
sharing knowledge and networking. 
We now have even more advocates 
and partners to fight alongside us.”

“This tour really helped me under-
stand the unique nature of how our 
river system operates. What we lack 
in size and capacity to that of the up-
per Mississippi River, we more than 
make up for in how cooperatively 
our stakeholders work to obtain 
system-wide success,” said LESLIE 
DRUFFEL, outreach director for 
The McGregor Company. “This was 
definitely a case of not knowing how 
good we have it until seeing it from 
an outsider’s perspective.  I’m thank-
ful for this opportunity to be on the 
tour and am very proud to help pro-
mote our M-84 inland waterway!”

“Our time with the Mississippi 
stakeholders was impactful for all of 
us. We had great discussions about 
what makes our respective river 
systems unique. It is crystal clear 
that we need to support each other 
as advocates for these two incredible 
engines of river-borne commerce,” 
said SCOTT CORBITT, general 
manager of the Port of Lewiston.

“The UMWA trip afforded one 
an excellent overview of Columbia-
Snake river operations from the 
standpoint of multiple stakehold-
ers. This overview came from tug 
operators, grain elevators, Corps 
of Engineers dam and lock opera-
tions, and on to American Cruise 
Lines operations,” said MARK 
FREEMAN, American Cruise 
Lines’ government affairs man-
ager for the Pacific Northwest. “Of 
particular note was the sharing of 
viewpoints, ideas, and comparisons 
between the Columbia-Snake River 
System and upper Mississippi River 
stakeholders along the tour. This 

was an education for all parties that afforded a better understanding of other 
regions as well as those in their own backyard.”

“As a newcomer to the staff of PNWA, I enjoyed every minute of this 
tour with the Upper Mississippi Waterway Association,” said MEGAN 
MCKIBBEN, PNWA government relations manager. “Traveling alongside our 
partners from the upper Mississippi River, I gained a deeper appreciation for 
the unique strengths of our inland waterway network and the critical role the 
lower Snake River dams play in supporting regional transportation, agriculture, 
and energy.”

“We had an incredible week of deep dive experiences with ports, dams, 
tugs, river terminals, growers, exporters, and both bar and river pilots. It really 
showcased how we all operate as an integrated system to the benefit of all,” said 
ROB RICH, former vice president at Shaver Transportation.  

SOFT WHITE WINTER VARIETIES:
AP Illiad Devote LCS Kraken AX
LCS Shine Nova AX Piranha CL+ 
Xerpha Sockeye CL+

HARD RED WINTER VARIETIES:
LCS Jet Rebelde SY Clearstone CL+
LCS Eclipse AX

CLUB WHEAT VARIETIES:
Castella Pritchett

FALL PLANTED DNS VARIETIES:
AP Venom

TRITICALE VARIETIES:
TriCal Flex 719 TriCal Gunner

OTHER CROPS:
Alfalfa, Cover Crops, Custom Blends, CRP, Fall Peas, 
Forages, Pasture/ Hay Mixes

2025 FALL SEED

Custom Seed
Treatments

Delivery
Options

MESZ Fertilizer
Blending

Alysha Kelly 208-420-2183 John Mancini 509-380-1695

1000 N. Columbia Ave.
Connell, WA 99326

509-234-2500

TriStateSeed.com

WINTER BARLEY:
Wintmalt TriCal Valor (Forage Type)
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Day 1
✓ Shaver Transportation harbor tour

✓ Tour Port of Longview

✓ �Columbia River Bar Pilots/Columbia 

River Pilots presentation

✓ �USCG briefing at Cape 

Disappointment

Columbia River Bar Pilots/Columbia River Pilots briefing.

Shaver Transportation tugboat ride. U.S. Coast Guard station at Cape Disappointment.

Group photo at the Port of Longview. Shaver Transportation ride on the tugboat, Capt. Steve.
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KUBOTA M5-111

KUBOTA M5-111 KUBOTA B2301HSD FAMILY OWNED
AND OPERATED

SINCE 1953

FARM FUEL
PREMIUM
LUBRICANTS
CFN FUELING
NETWORK
RENEWABLE
DIESEL
TANK RENTALS

(888) 799-2000
www.colemanoil.com
info@colemanoil.com

DRY FERTILIZER EQUIPMENT
Nurse Boxes
Belt Loaders
Truck Spreaders
Hydraulic Drill Fills
C-200 Cleaners/Treaters
Brush Augers

509-535-3051
1404 N. Regal Spokane, WA

barberengineering.com
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Port of Vancouver.

Day 2
✓ M-84 Conference✓ Port of Kalama tour✓ �Port of Vancouver tour✓ �Foss Maritime tugboat ride✓ �Tidewater Barge Lines dock tour

Foss Maritime Company tugboat ride.

“Working” at the Port of Kalama. Group photo at the TEMCO grain export facility at the Port of Kalama.

Tidewater Barge Lines dock tour.

M-84 Conference at the Port of Kalama.
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Finish up a great harvest with 
the Great Plains Max-Chisel® to 
eliminate compaction from field 

traffic and incorporate crop residue 
for accelerated winter decomposition. 

With exclusive Samurai blades, 
parabolic or chisel shanks, and 

angled rear choppers or the MaxLift™ 
Roller, the Max-Chisel works the soil 
more aggressively than a traditional 

chisel, leaving the surface level 
enough for a single-pass tool in 
the spring. Finish harvest with a 

jumpstart for next year – ask about 
the Great Plains Max-Chisel today!

“Harvest Starts Here.”

RIGID and FOLDING MODELS RANGING FROM 11.5' TO 24'

Monitor and control on-the-go with

VISIT ONE OF THESE GREAT PLAINS DEALERS OR GET MORE INFORMATION AT: www.GreatPlainsAg.com

©Great Plains Mfg., Inc. 3067G-GPM

FARM & HOME SUPPLY
Pomeroy, WA – 509-843-3395

CENTRAL MACHINERY SALES
Moses Lake, WA – 509-765-1257

Pasco, WA – 509-547-8920
Sunnyside, WA – 509-837-3833

ST. JOHN HARDWARE & IMPLEMENT
Fairfield, WA – 509-283-2111

WALTER IMPLEMENT, INC.
Odessa, WA – 509-982-2644

FARM EQUIPMENT HEADQUARTERS
Pendleton, OR – 541-276-6222
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Bonneville Dam briefing.

(Above) Lamprey, salmon, and shad in the 
viewing window at Bonneville Dam. 
(Left) An American Cruise Lines ship docked in 
Hood River.

Bonneville Dam.

Fish ladders at Bonneville Dam.

Day 3
✓ Bonneville Dam tour
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“A Family of Farmers”

OFFICES:

Genesee 
208-285-1141

Colfax 
509-397-4381

Rosalia 
509-523-3511

Fairfield 
509-283-2124

• Grain Marketing & Storage

• Pulse & Specialty Crop Processing

• Quality Pulse & Cereal Seeds

• Rail & River Shipping Terminals

• Hedging Futures & Options

1-866-986-2008
www.pnw.coop

MOVE DRY STORE
Augers Belt Conveyors Dryers Grain Bins Construction

NwGrainAugers.com509.535.1177 
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Lunch onboard American Cruise Lines’ vessel, American Harmony (right) docked in Richland.

Group photo on American Cruise Lines’ vessel,  American Harmony.

Fuel station at Tidewater Terminal Services.

Tour of Tidewater Terminal Services.

Tri-Cities Grain visit.

Day 4
✓ Tri-Cities Grain visit✓ Tour of Tidewater Terminal Services✓ �Lunch on American Cruise Lines vessel
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Tour of Tidewater Terminal Services.

DELO HEAVY DUTY 
MOTOR OILS & TRACTOR 
HYDRAULIC FLUID

BULK FUELS

509-926-9595 • ELJAYOIL.COM

1112 Airway Ave. 
Lewiston, ID 83501

IS THE BEST EQUIPMENT

Designing and manufacturing top-quality 
seed, fertilizer, and chemical equipment 
for over 30 years.

AGPROINC.COM

(208) 746-2212 

BEHIND EVERY
GREAT YIELD

Serving All Your Seed Cleaning Needs 
Plus Grade Improvement For Specialty 

Crops – On-Farm Service Since 1967!

WHEAT  •  BARLEY  •  OATS
SPECIALTY CROPS

Plan Ahead – Call NOW Reserve Your Cleaning Date

Other Brands Of Seed Treatment Also Available

Our Roots
Run Deep

MARK GRANT (509) 520-1906
info@northwestfirstrealtors.com
NorthwestFirstRealtors.com

FIRST REALTORS
FARM & RANCH

Lic. in WA & OR

WOODEN ROAD FARM
845.6 Acres     $799,000

Accredited Land Consultant
Owner, Designated Broker

SPRING VALLEY FARM
6 Miles N. Walla Walla  Under contract
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Group photo at Lower Granite Dam. Fish research facility at Lower Granite Dam.

Boat ride through the locks at Lower Granite Dam. Tour at the Port of Lewiston.

The spillway at Lower Granite Dam.

Day 5
✓ �Boat ride through locks at Lower 

Granite Dam

✓ Tour of Lower Granite Dam

✓ �Port of Lewiston tour

✓ �Farewell dinner with Washington 

wheat growers
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AgWestFC.com

For over a century we’ve served customers who 
can do just about anything. You deserve a fi nancial 
partner who works as hard as you do.  

We know ag 
� nancing like
you know how
to land the
o
  ce with the 
best view.

         Equal Housing Lender
This institution is an equal opportunity
provider and employer.
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CLASS 8 TRUCKS
521 N. EASTERN RD. • SPOKANE, WA

(509) 534-9088 • class8trucks@aol.com

Chad Ingraham (509) 953-2481
Scott Lund (509) 995-5024
Jeff Miller (509) 599-9926

Marc B. Lange (509) 991-9088
NOT JUST TRUCKS, 

TRAILERS TOO!
www.class8trucksales.com

Jeremy (left), Parker (middle), and 
Don are three generations of Roberts. 

Working together, they operate a 
dryland farm on the Waterville Plateau 

in Douglas County.

Needing to add another work horse to 
their farm, the Roberts family stopped 

on by, finding a Freightliner that fit 
what they were looking for.  Their 

newest workhorse comes equipped 
with a Cummins motor and an auto shift 

transmission.

Are you a  
WAWG member?
The Washington Association of Wheat 

Growers fights every day to ensure that  
Washington’s family farms continue  

to prosper and grow. 
We need your support.

Please consider joining today.  
(509) 659-0610 or visit wawg.org
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By Pacific Northwest Waterways Association
Washington’s thriving wheat industry relies heavily on a 

critical, often unseen, transportation artery: the Columbia-
Snake River System. This “river highway” is the backbone 
of the state’s agricultural export system, efficiently moving 
millions of bushels of wheat from inland grain elevators 
to ocean ports at Vancouver, Portland, and beyond. The ef-
ficiency of barging is unparalleled; a single, four-barge tow 
on the river can transport the equivalent of 538 trucks, sig-
nificantly reducing fuel consumption and emissions. This 
method is so vital that approximately 60% of Washington’s 
wheat crop is shipped via this waterway. In 2023 alone, the 
Columbia-Snake River System transported an estimated 
10.2 million tons of wheat, accounting for over 56% of 
all U.S. wheat exports, solidifying its status as America’s 
largest wheat export corridor. This river superhighway 
is instrumental in maintaining low transportation costs, 
alleviating highway congestion, and ensuring the timely 
delivery of Northwest grain to global markets.

Infrastructure Washington relies on
The seamless operation of this grain superhighway is 

contingent upon a sophisticated and meticulously main-
tained system of river infrastructure. From Lewiston/
Clarkston to Portland, eight dams equipped with naviga-

tion locks facilitate the movement of vessels, collectively 
lifting them a remarkable 730 feet in elevation. The 
channel from the mouth of the Columbia to Portland 
is dredged to a depth of 43 feet to accommodate large, 
ocean-going ships, while upriver from Bonneville Dam, 
it is maintained at a minimum depth of 14 feet to support 
barge traffic. A network of turning basins, jetties, and 
locks further ensures safe and efficient navigation.

Maintaining this complex system demands continuous 
effort. The U.S. Army Corps of Engineers annually under-
takes crucial tasks such as dredging sandbars, maintain-
ing levees and dikes, and repairing or replacing lock gates. 
These efforts are vital to ensuring the river remains a de-
pendable conduit for grain, goods, and general commerce.

The Pacific Northwest Waterways Association (PNWA), 
an organization comprising farmers, ports, tow compa-
nies, and agricultural cooperatives, plays a pivotal role in 
securing federal support for these essential projects. Their 
advocacy efforts are credited with securing significant 
funding; for instance, Congress allocated approximately 
$120 million in 2023 for Columbia River maintenance, 
dredging, and dike repairs. PNWA emphasizes that even 
minor shoaling or a lock gate outage could necessitate 
draft restrictions, potentially stranding grain barges and 

Keeping the river highway open
HOW PNWA PROTECTS WASHINGTON GROWERS AND THE COLUMBIA-SNAKE RIVER SUPPLY CHAIN

Lower Granite Dam on the Snake River.
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MICRONAag.com 
(360) 225-4151

Need help with soil pH?Need help with soil pH?

MICRONAMICRONA™™
  

Delivers predictable, repeatable results. Always has. Always will. 

Reactive, Effective & EfficientReactive, Effective & Efficient

Liming ProductsLiming Products

Baker City, OR
2885 13th Street
541-523-4779

Redmond, OR
213 E. Antler Ave
541-548-1035

Serving Area Growers for 90 years

Pomeroy Grain Office 509-843-1694
Pomeroy Agronomy 509-843-1394

Colfax Grain Office - Colfax 800-424-5056

www.pomeroygrain.com

Grain Sales - Truck & Barge Shipping
Custom Seeding & Cultivating with Variable Rate Technology

Custom Spraying & Stream Jetting with Variable Rate Technology

Seed Sales  |  Certified Crop Advising  | Soil & Tissue Sampling
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resulting in tens of thousands of dollars in lost revenue 
for farmers. Therefore, sustained investment in locks, 
dredging, and port terminals is paramount to keeping the 
farm-to-ship supply chain flowing. A testament to this is 
the rapid influx of private and public investments — hun-
dreds of millions of dollars — into new and upgraded 
grain terminals at Longview, Kalama, Vancouver, and 
Portland following the 2010 Columbia River deepening 
project, underscoring the confidence placed in the river’s 
future.

Sustaining salmon, supporting communities
The future of the Columbia-Snake River System is a sub-

ject of ongoing public discourse, with environmental 
and tribal groups advocating for robust salmon 
protections, including proposals for dam 
removal or breaching. In contrast, PNWA 
and many farmers champion a balanced, 
science-driven approach. They advocate 
for maintaining the existing dams and 
barge infrastructure while continuing to 
invest in effective fish recovery efforts. 
They emphasize that the river system is 
crucial for the region’s agriculture, naviga-
tion, and hydropower, and that any decisions 
regarding its future must carefully balance both 
ecological objectives and the economic well-being of rural 
communities.

Federal agencies and regional partners have already 
achieved substantial progress in enhancing conditions for 
salmon. Modern fish ladders, juvenile bypass systems, and 
extensive habitat restoration initiatives have contributed to 
historically high survival rates for young salmon migrat-
ing downstream. National Oceanic and Atmospheric 
Administration reports indicate that over 90–95% of 
juvenile Chinook and steelhead now successfully survive 
passage at each dam. Furthermore, investments in flow 
management, riparian restoration, and the reconnection of 
tributary habitat have significantly improved water qual-
ity and overall ecosystem health throughout the basin. 
These advancements demonstrate that salmon recovery 
and a functional river highway for commerce are not mu-
tually exclusive but can, indeed, coexist.

PNWA remains a steadfast advocate for the navigation 
and agricultural communities in both policy discussions 
and legal proceedings. Their involvement ensures that the 
profound economic significance of the Columbia-Snake 
River System is thoroughly considered in all decisions 
about salmon recovery. In ongoing court cases and re-
gional policy debates, PNWA brings the collective voice 
of farmers, ports, and waterway users to the forefront, 
underscoring that any proposal — including dam breach-

ing — must fully account for the far-reaching impacts on 
rural economies, transportation infrastructure, and the 
livelihoods that depend on this vital river system.

Economic benefits for communities
Beyond its role in navigation, the four lower Snake River 

dams are a fundamental component of the region’s agri-
cultural viability. Collectively, these dams generate nearly 
1,000 megawatts of carbon-free power, sufficient to power 
a city the size of Seattle, and they are crucial for irrigating 
approximately 400,000 acres in the Columbia Basin. This 
reliable source of water and power is a cornerstone for 
regional prosperity. Furthermore, these dams facilitate the 

barging of about 10% of all U.S. wheat exports. Should 
this grain be forced to shift to trucks or rail, trans-

portation costs could escalate by an additional 
$.40 to $.60 per bushel. Such an increase could 
severely impact profit margins, particularly 
in years when agricultural returns are al-
ready narrow.

Washington’s wheat industry contributes 
nearly $1 billion annually in production val-

ue and supports close to 19,000 jobs, encom-
passing every stage from the field to the port. In 

central Washington, irrigation within the Columbia 
Basin alone generates over $3 billion in annual crop value 

and sustains more than 13,000 farm-related jobs. The 
Columbia-Snake River System is the engine that makes 
this economic activity more reliable and affordable, pre-
serving global competitiveness and ensuring the stability 
of small towns across Eastern Washington. Disrupting 
this waterway would not only cripple the freight system, 
but also undermine the entire economic framework that 
supports the region’s farms and way of life.

Ensuring the river stays open
For over 90 years, PNWA has been a consistent cham-

pion for this “river highway” and its diverse users. PNWA 
effectively unites farmers, barge operators, ports, and even 
utilities (which depend on hydropower) to foster common 
ground and advocate for sound policies. Their dedicated 
work in Congress and with federal agencies helps secure 
crucial funding for dredging, lock maintenance, and other 
vital upgrades. In the face of evolving weather patterns 
and dynamic global markets, the association also actively 
promotes long-term resilience, from modernizing exist-
ing dams to updating the Columbia River Treaty with 
Canada. Thanks to these sustained efforts, Washington 
agriculture’s essential waterway remains open, efficient, 
and competitive.

Washington’s wheat farmers can confidently rely on a 
consistent and efficient route to global markets for their 

40  WHEAT LIFE    AUGUST/SEPTEMBER 2025



harvests. The Columbia-Snake River 
System stands as an indispensable 
corridor, significantly reducing 
transportation costs, bolstering 
rural employment, and seamlessly 
connecting the state’s agricultural 
heartland to international buy-
ers. As long as the barges continue 
their vital movement and advocates 
like PNWA persistently champion 
the system’s immense value, keep-
ing this river highway open will 
remain fundamental to preserving 
Washington’s prominent role as a 
leading supplier in the global grain 
trade.  

>  edwardjones.com | Member SIPC

Job change? 

There are four potential options for your 401(k) when leaving an employer:

• Leave it in your former employer’s 401(k) plan, if allowed by the plan.

• Move it to your new employer’s 401(k) plan, if you’ve changed 
employers and your new employer plan allows for it.

• Roll the account over to an individual retirement account (IRA).

• Cash it out, which is subject to potential tax consequences.

Whether retiring or changing jobs, you’ll want to know 
your retirement account options.
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FOR ALL YOUR REAL ESTATE NEEDS 
CALL THE LAND AND WILDLIFE TEAM

RODNEY MCCONNELL
509-222-9720

rodney@landandwildlife.com

LandLeader.com

View
properties

RURAL AND RESIDENTIAL AVAILABLE.
CASH BUYERS LOOKING FOR FARMLAND.

Want to sell?
Don't Want to Pay 

Capital Gains?
Ask Us How!

NAT CRUZEN
509-460-0526

nat@landandwildlife.com

FLO SAYRE, ALC
509-539-3161

flo@landandwildlife.com

Land & Wildlife Real Estate
1816 N. 20th Ave.  Pasco, WA
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By Howard Nelson
Special to Wheat Life

I was asked if I would write an ar-
ticle explaining the basis relationship 
between soft white wheat (SWH) and 
CBOT wheat futures, so here we go! I 
felt that this relationship could be best 
explained if I compared/contrasted the 
hard red winter wheat (HRW) KCBOT 
basis relationship with the SWH CBOT 
relationship.

The market class of HRW has a true 
basis market. This means that the grain 
buyer indicates his market price by 
stating the amount (basis) that they 
are willing to pay over a stated futures 
contract month. It would go like this, 
“40 over the May KCBOT contract.” To 
get the cash price, you need to add $.40 
per bushel to the currently trading May 
KCBOT contract price of $5.61 per bushel to get the current 
HRW wheat cash price delivered to Portland of $6.01 per 
bushel. This market price fluctuates during the day along 
with the movement of the futures contract, and buyers 
will typically only buy while the futures market is open 
and trading. The basis amount frequently doesn’t change 
for days or even weeks. Let’s put this into a formula that 

may be easier to see: Basis + KCBOT Futures Price = HRW 
Portland Market Price

Chart 1 shows the Portland HRW wheat price for the 
2024/25 marketing year and the nearby KCBOT futures 
price. The difference between the two lines is the HRW 
wheat basis. This marketing year to date, we’ve had a high 
HRW basis of plus $.81, a low basis of plus $.04, a basis 
range of $.77 per bushel, and an average basis of $.48 per 

bushel.
The market class of SWH has a flat 

price market and doesn’t have a futures 
exchange of its own. The closest ex-
change to SWH is the CBOT exchange 
that is based on the soft red winter 
wheat market class. It is the same com-
modity (wheat) but a different market 
class. This causes things to get compli-
cated. The grain buyer will indicate his 
market price like this: soft white wheat 
for May delivery to Portland is $6.15 per 
bushel. The SWH cash price is indi-
cated each half day and doesn’t usually 
change during the half day but can. The 
SWH basis will change while the CBOT 
futures is trading, and when that basis is 
referenced, it is usually the basis amount 
that was present at the close of futures 

FEATUREWL

Marketing friend or foe?
UNDERSTANDING SOFT WHITE WHEAT VERSUS CBOT BASIS 

 

Chart 1: Portland hard red winter wheat 2024-25

 

Chart 2: Portland soft white wheat 2024-25
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Tractors • Combines • Tillage • Drills
Sprayers • Precision Ag

JONES TRUCK
& IMPLEMENT

Colfax, WA
Located on Hwy 26

509-397-4371
1-800-831-0896

Evenings:
Dan Hebling 509-336-1346
Rena Olson 509-956-3110
Nic Mayer 509-385-3895
Tyler Elstad 509-540-9009

www.jtii.com
jti@colfax.com

Walla Walla, WA
304 N 9th Street
509-525-6620

1-800-525-6620

“JTI, Your Agricultural Hub of the Inland Empire.”

YOUR ONE-STOP AG SOURCE!
– Sales & Superior Service –

Almira
509-639-2431

Farmer
509-745-8551

Harrington
509-253-4604

Odessa
509-982-2691

Reardan
509-796-2575

Wilbur
509-647-5510

2025 FALL SEED
SOFT WHITE WINTER VARIETIES

LCS Hulk     LCS Shine     LCS Blackjack     Norwest Duet     
Piranha CL+     VI Frost     WB1621

HARD RED WINTER VARIETIES
Keldin     LCS Eclipse AX     LCS Blackbird     

LCS Evina     LCS Jet     LCS Missile

ALTERNATIVE CROPS AVAILABLE
 Triticale     Fall planted peas     Winter barley     Forages

CANOLA
Rubisco & Croplan Varieties Available

CUSTOMIZED SEED TREATMENTS AVAILABLE
SEED PURCHASES ELIGIBLE FOR PATRONAGE

SERVING OUR MULTI-GENERATIONAL FARM FAMILIES

Geoff Schulz or Ryan Higginbotham  
509-796-4141

CALL US TO DISCUSS YOUR SEED NEEDS

SOFT WHITE WINTER COAXIUM
LCS Kraken AX     LCS Hydra AX 

Nova AX

CLUB VARIETIES
Castella     Pritchett

Palouse Antique Tractor Plowing Bee

9:00 am9:00 am

5th Annual

SaturdaySaturday
October 4, 2025October 4, 2025

1/4 MI UP BANNER RD, 2 MI West OF PULLMAN OFF PULLMAN-ALBION RD
HOSTED BY COLBY DUGGER, CALL OR TEXT FOR INFO 509-595-5190

Your Rural Property Specialist
Farmland, timberland, recreational 
properties, Lake Roosevelt and homes 
on acreage!  
I work all over Eastern Washington. I 
am a farm land owner in Lincoln and 
Whitman counties; I know the markets!  
To BUY or SELL property, call me!
Contact Greg Schuster, Broker

Rural Property Sales
Coldwell Banker Tomlinson

509-993-2545realtordad@aol.com
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Chart 3: Hard red winter wheat weekly KCBOT basis frequency since 2006

 

Chart 4: Soft white wheat weekly CBOT basis frequency since 2006

trading. The formula for the soft white basis is this: SWH 
Portland Market Price - CBOT Futures Price = SWH Basis

Chart 2 shows the Portland SWH wheat price for the 
2024-25 marketing year and the nearby CBOT futures 
price. The difference between the two lines is the SWH 
wheat basis. You can see that the basis started the market-
ing year with an under basis (less than 0), moved to an 
over basis (greater than 0), went to an even basis (equal 
to 0) and then went back to an over basis. This marketing 
year to date, we’ve had a high SWH basis of plus $.90, a 
low basis of minus $.29, a basis range of $1.18 per bushel 
and an average basis of $.32 per bushel. 

Chart 2 illustrates the variable relationship between 
Portland SWH and the CBOT futures market. If a futures 
market is to be a reliable marketing tool, there needs to 
be a good correlation between the futures market and 
the cash market. In addition, price risk should be reduced 
when using that futures market. Let’s see how the HRW 
wheat and SWH markets meet these 
criteria. 

As you would expect, Portland HRW 
wheat prices have a very strong relation-
ship with KCBOT futures prices. Over 
the past 19 years, every year has had a 
very strong correlation, with an average 
correlation of 95%. Since 2006, the week-
ly average basis averaged plus $.89 per 
bushel and had a median price of plus 
$.90 per bushel. There was an over basis 
(great than $.03) 96.6% of the time, an 
even basis (plus or minus $.03) .8% of the 
time, and an under basis (less than $.03) 
2.6% of the time. There were 19 outliers 
at 1.9% of the total. A frequency chart of 

the HRW basis is shown in Chart 3. 
SWH wheat prices have not had such 

a strong relationship with CBOT wheat 
futures but still has a good correlation, 
averaging 68%. There was only one year 
since 2006, 2007-08, that had a weak cor-
relation, and 14 of those years, 74%, had 
a strong to very strong correlation. Since 
2006, the weekly average basis averaged 
plus $.63 per bushel and a median price 
of plus $.57 per bushel. A frequency 
chart of the SWH basis is shown in 
Chart 4, and it is right skewed. There 
was an over basis (greater than $.03) 
79.7% of the time, an even basis (plus 
or minus $.03) 4.5% of the time, and an 
under basis (less than $.03) 15.9% of the 

time. There were a higher number of outliers totaling 67, 
6.8% of the total. 

One reason to use wheat futures markets is to manage 
price risk. The definition of price risk can be made several 
ways, and one definition is how much the price ranges 
between the high and the low during the marketing year. 
The use of futures markets fixes the futures portion of the 
price but leaves the basis open. This basis remains open 
until the futures portion of the price is lifted, and the 
wheat is priced in the cash market. Lowering risk means 
that you want to lower these price ranges as much as you 
can. Let’s compare the marketing year price range of the 
cash market to the range of the basis. Let’s put this into 
a ratio for comparison by dividing the basis range by the 
range of the cash market. A ratio number less than one 
means that the basis risk was lower than the cash market 
risk, and a ratio number greater than one means that the 
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RITZVILLE WA
SPECTRUM CROP DEVELOPMENT Curtis 509-659-1757

Todd 509-641-0436

START BULDING YOUR SOIL HEALTH NOW!

EXPAND HERBICIDE
OPTIONS
SLOW HERBICIDE
RESISTANCE

BOOST YOUR
BOTTOM LINE

SUNFLOWERS
TRITICALE

PLOW-DOWN MUSTARD

ROUNDUP READY
VARIETIES ALSO

AVAILABLE

WINTER CANOLA
NON GMO

IMI-TOLERANT

With more than five decades of experience building grain handling 
products, Brent has earned a reputation for innovation and quality. From 

the dual-auger Avalanche® with pivoting unloading auger to the single-
auger V-Series grain carts with superior unloading visibility and 
more, we push the limits of technology to create products you 

can depend upon each and every harvest.

HARVEST WITH THE

POWER OF BRENT®

grain carts

Unverferth Manufacturing Co., Inc.
P.O. Box 357 • Kalida, OH 45853 • Unverferth.com

VISIT BRENTEQUIP.COM OR SEE YOUR 
NEAREST DEALER FOR MORE INFORMATION.

SCAN TO 
LEARN MORE.

V-SERIES
SINGLE-AUGER 

GRAIN CART

FROM 1,500- TO 
800-BUSHEL 
CAPACITIESAVALANCHE

DUAL-AUGER GRAIN CART

FROM 2,500- TO 1,100- 
BUSHEL CAPACITIES
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Chart 6: Risk ratio of soft white wheat basis and cash since 2006
 

Chart 5: Risk ratio of  hard red winter basis and cash since 2006basis risk was higher than the cash 
market risk. The HRW risk ratio 
shows that the use of futures mar-
kets lowered risk, and the ratio was 
below one for all years. The ratio was 
never higher than .60 and had an 
average of .33 (Chart 5).

Chart 6 for SWH shows that risk 
is not always reduced by the use of 
CBOT futures. The average of the 
risk ratio was .76 but there were four 
years that the ratio was greater than 
one, showing that basis risk was 
greater than the cash market risk in 
those years. 

What does all of this mean for 
the average farmer? If the market-
ing tools that you use are limited to 
the cash market, you don’t need to 
worry about basis and basis risk. If 
you use hedge-to-arrive contracts, 
minimum price contracts, or the 
futures markets in any way, then 
basis and basis risk are important. 
The hard red winter wheat grower 
has a better situation than the soft 
white wheat farmer with a good cor-
relation between cash and futures 
prices and the ability to use futures 
to control risk if desired. The soft 
white wheat grower can use CBOT 
futures tools for marketing, but 
needs to understand the limitations 
and potential pitfalls of using the 
CBOT futures market.  

Howard Nelson is a retired agrono-
mist and commodity broker. He worked 
for 31 years in the PNW grain indus-

try and retired in 2020 from HighLine Grain Growers. He has a bachelor’s degree in 
agronomy from Washington State University and currently lives in Kennewick, Wash., 
with his wife, Cheryl. Nelson can be contacted at howardnelson73@gmail.com.
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FULL LINE OF

� UTILITY
� CARHAULER
� DECKOVER
� GOOSENECK
� DUMP
� ENCLOSED

WWEE  AALLSSOO  SSEELLLL  &&  IINNSSTTAALLLL  CCMM  FFLLAATTBBEEDDSS

3229 10th Street, Lewiston

www.gateway-materials.com
208-743-0720

AT LOW PRICES
TRAILERS

PASCO, WA
5205 N. Rd 68
509-545-6360

COLFAX, WA
803 N. Main St.
509-397-4681

DAYTON, WA
306 E. Main St.
509-382-7111

New Customers Welcome!

AGRICULTURAL
LENDING

Local, Dedicated Ag Lenders
offering Flexible Terms

Michael Broeckel
Pasco

Hector Lopez
Pasco

Todd Wood
Dayton

Adrian Green
Colfax

Jay Hart
Colfax

Sheehan Barnhart
Pasco

An Independent Community Bankers Assoc.
TOP-PERFORMING 

AGRICULTURAL LENDER OF 2024
$300M-$1B in assets

Member FDIC
BEW IS A BRANCH OF BEO

Driven by
(Wilhelm)

McKay Seed Company, Inc.

McKay Seed Company is proud to continue our partnership with Albaugh so 
that we can bring our customers the best possible seed treatment. Designed by 
scientists in order to protect against your speci�c regional threats, our SYNERGY 
custom seed treatments give our customers the tools they need to succeed.

HARD RED WINTER WHEAT
LCS Jet  •  Keldin  •  Kairos

BEYOND RESISTANT SOFT WHITE WINTER WHEAT
Stingray CL+    Piranha CL+  ••   Sockeye CL+  •  VI Voodoo CL+

COAXIUM SOFT WHITE WINTER WHEAT
Nova AX  •   Norwest Duet  •LCS Kraken AX •   Norwest Tandem  •  Inspire

SY Dayton  • AP Exceed  •  LCS Hulk  •  LCS Shine • WB1621

CLUB WINTER WHEAT
Pritchett  •  Castella  •  Crescent

Rosalia, WA

509-523-3471

Almira, WA
509-639-2293

Moses Lake, WA
509-766-9894

509-765-7754
800-572-0426

4300 Rd. K NE, Moses Lake

Specializing In Truck Scales!
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Closing the deal
By Trista Crossley
Editor, Wheat Life

An offhand comment about a crop insurance sales 
closing date during the January board meeting of the 
Washington Association of Wheat Growers (WAWG) sent 
Ben Thiel on a quest to see if he could streamline a crop 
insurance deadline to help growers for the 2026 crop year. 
Thanks to a lucky turn of events, he did.

In July, the U.S. Department of Agriculture’s (USDA) 
Risk Management Agency (RMA) announced the sales 
closing date for canola and rapeseed will move from Aug. 
31 to Sept. 30 in Idaho, Oregon, and Washington to better 
align with the sales closing date for fall-planted crops, 
including wheat. The change affects the 2026 and succeed-
ing crop years.

“This change will align the canola sales period with oth-
er fall-planted crops in the area, giving canola producers 
more time to make insurance decisions. This also reduces 
the administrative burden on agents,” said Thiel, direc-
tor of the RMA regional office in Spokane. “It was rather 
fortuitous in that we were able to achieve the change. 
That comment happened in January, and changes had to 
be done in several months and be published no later than 
June 30. It was a short turn around. It wasn’t planned, but 
everything lined up in a way to make it happen.”

Because the sales closing date for fall type canola was 
initially a month earlier than wheat, it was easier to miss 
for growers and landlords. In addition, dealing with two 
separate dates required extra effort for growers, landlords, 

and crop insurance agents. While getting these sorts of 
crop insurance changes aren’t necessarily difficult, the 
process takes time. Thiel wanted to get the change imple-
mented quickly, ideally before the Aug. 31 deadline hit.

Within six weeks after the WAWG board meeting, Thiel 
took the proposal to meetings of crop insurance compa-
nies and the PNW Canola Association; all groups were 
very supportive of the idea with the canola association 
actually putting it on their priority list. 

“Then it became a process where you run things 
‘through the traps’ to see if they are feasible. Is manage-
ment on board? Informing the various parties within 
RMA. It takes effort, lobbying, negotiation with various 
layers of RMA,” Thiel said. “Ultimately, those efforts and 
emphasizing that this is supported by WAWG, the canola 
associations, the insurance companies … all that helped. 
At every step, it just made sense to do it. All those things 
pushed it over the finish line.”

Besides moving the fall canola sales closing date, which 
is the last day to cancel, get a new policy, or modify an 
existing policy, RMA also shifted the fall canola premium 
billing date and the production reporting date to match 
wheat’s dates.

Thiel said this is a good example of crop insurance 
changes that start at the grassroots level but overlap be-
tween crops and grower interests.

“There was commonality and interest for this happen-
ing,” he explained. “It didn’t start with the canola associa-
tion, but they embraced it and wanted to champion it.”  

Crop insurance date for canola moved to align more with winter wheat, other fall-planted crops
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CHROME ALLOY 
WEAR PARTS

   Extremely long wearing

       Cut replacement costs

       Save costly downtime

       Uses standard hex-head bolt

R & H Machine . 115 Roedel Ave . Caldwell,  ID       

1-800-321-6568

 www.rhmachine.com

Proudly
made in the

  USA

R & H Machine manufactures Chrome Alloy wear parts that 

fit most brands and models of equipment.  All of our parts 

are designed to give extremely long life in abrasive soils.

Maintain uniform tillage

TAKE FLIGHT. 
TAKE CONTROL.

DRONE SALES, SERVICE & CUSTOM SPRAYING

Call for a Consultation Today!

509-287-2900

Revolutionizing Wheat Farming with Terraplex Pacific Northwest
The future of farming is taking flight, and Terraplex Pacific 
Northwest is leading the way. As an industry pioneer in agricultural 
spray drone technology, Terraplex is proud to oƯer innovative 
solutions that empower wheat farmers to maximize efficiency, 
sustainability, and profitability.

Agricultural Spray Drones: A Game-Changer for Wheat Farmers
Terraplex Pacific Northwest specializes in agricultural spray drones 
that provide precise, efficient, and eco-friendly crop management 
solutions. Designed with cutting-edge technology, these drones are 
perfect for the unique challenges wheat farmers face, including:
• Precision Spraying
• Fungicide & Pest Control
• Cover Crop Seeding
• Field Mapping & Monitoring
• Accessing Unconventional Areas
By using drones, wheat farmers can increase efficiency, reduce 
input costs, and enhance sustainability without the limitations of 
conventional spraying equipment.

Why Choose Terraplex Pacific Northwest?
Terraplex Pacific Northwest is part of the Terraplex family, a trusted 
name in agricultural innovation. Here’s what sets us apart:
• Unmatched Expertise
• Custom Solutions
• Proven Performance

Learn More
Contact us today to discover how our spray drone technology can 
take your wheat farm to the next level.

with movers, 36', 10" spacing, V-packer 
wheels, new points . . . . . . . . . . $10,500

M & W Disc Ripper

International 7100 Shovel Drills

Mike’s Auto
(509) 725-1765

37502 Mayberry Rd. E.

Davenport WA 99122

Teeth are in good shape, plus new teeth 
and miscellaneous other parts included
$9500

Cat C15 13 speed, new big core 
radiator, 550 hp, low miles, very clean
$72,000

2025 Neville Grain Trailer 40'

Roll-up tarp, 2 hopper, spring suspension
$48,950

2006 Peterbilt 379
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Flying high on drone technology
Terraplex Pacific Northwest
By Trista Crossley
Editor, Wheat Life

For Doug Bruce, drones seem 
like the perfect complement to 
his existing businesses; besides 
growing wheat, bluegrass, 
lentils, barley, oats, and a bit 
of alfalfa on his family’s farm 
near Farmington, Wash., he also 
sells ag chemicals through a 
local branch of the Hefty Seed 
Company.

Drones flew onto Bruce’s 
radar last year when a Hefty 
Seed Company representative 
mentioned them to him. After 
seeing a demo, he purchased a 
drone and became a licensed 
dealer for Terraplex, which is 
based in Iowa. To help manage 
the workload, Bruce brought 
in Tyson Lowley and Russell 
Erickson as partners in the 
drone business — they also 
work with him on his family’s 
farm. 

“The drones are part of your toolbox in the shop,” Bruce 
explained. “You have multiple tools, and each one does a 
specific job. We have a self-propelled, 120-foot sprayer, and 
it does certain things. We also have the two drones, and 
they do certain things. We don’t really look at the drones 
as taking the place of any other types of equipment that 
apply herbicides and insecticides and fungicides. It’s just 
another tool in your toolbox.”

While drones may not replace 120-foot sprayers, they do 
have some advantages over traditional farm equipment. 
Drones don’t leave tire tracks through a crop, and they 
are able to spray in places that are hard for land-based 
vehicles to get to. Erickson said they’ve recently done 
some spraying for noxious weeds in the canyons along the 
Snake River.

Bruce’s team also said coverage is typically better with a 
drone. The drones use atomizing nozzles that spin to cre-
ate the droplet size, meaning droplet sizes can be changed 
on the go without having to change nozzles.

“The propellers on the drone create the (spray) pattern, 
and they push the pattern down into the crop,” Bruce 

said. “You have a different 
penetration than you would 
with a typical sprayer. In order 
to get the same type of cover-
age (with a typical sprayer), you 
would have to have tremendous 
amounts of pressure, which 
then increases drift.”

Besides spraying chemicals, 
the drones can also seed, do 
mapping, take multispectral im-
aging, and do thermal imaging, 
which is useful in search and 
rescue operations. Multispectral 
imaging can measure a number 
of different crop attributes, such 
as plant height, plant count, and 
weed density, giving growers 
an opportunity to spot a prob-
lem before it is visible to the 
naked eye.

All drones have to be 
registered and licensed 
through the Federal Aviation 
Administration, in addition to 
any state agency requirements. 

Each member of the Terraplex Pacific Northwest team 
had to get a Remote Pilot Certificate to fly the drones (also 
called a Part 107 drone license). They also spent a consid-
erable amount of time spraying water on Bruce’s farm to 
practice and better understand what the drones can or 
can’t do.

Bruce said that in the past, drones had problems negoti-
ating the hilly terrain of Eastern Washington. 

“The first few drones that came out into this area didn’t 
have two radar systems,” he said. “They just had a single 
radar system. Consequently, they weren’t able to manipu-
late the hills and negotiate the draws like the newer ones 
do. These that we’re flying now have two different radar 
systems as well as an avoidance system to keep from col-
liding with anything like power lines, power poles, trees. 
The newer drones are much, much better.”

While drones are much more mobile than traditional 
farm equipment, that mobility comes at a cost. A short 
battery life means the team needs to be as close to the 
target area as possible, otherwise, the drone uses up too 
much battery flying back and forth to the loading zone. 
Regulatory issues mean drones can’t go beyond 400 feet of 

(Above) The team at Terraplex Pacific Northwest incudes Doug 
Bruce (right), Russell Erickson (middle), and Tyson Lowley. (Below) 
One of Terraplex’s drones at the 2025 Wheat College in June.
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elevation from their takeoff point, limiting their upward 
range. Drones are also restricted in how much volume 
they can carry. Lowley pointed out that certain chemical 
labels call for 10 to 15 gallons of water to be added. The 
drones that Terraplex Pacific Northwest fly can hold ap-
proximately 110 pounds

“Depending on the chemicals, we’ll have to turn away 
business because we can’t get enough water per gallon 
with the chemical,” he explained.

Bruce doesn’t see drones ever completely replacing 
sprayers, but he’s certain there is a place for them, espe-
cially when you compare prices. He said a farmer can 
expect to spend approximately $50,000 to buy a drone and 
everything needed to use it — a self-propelled sprayer can 
set a farmer back $800,000 or $900,000.

“There’s definitely a comfort level when you first start, 
and the drone goes out of sight,” Bruce said. “You are 
somewhat apprehensive of what’s going to take place, 
but after doing it a while, you learn very quickly that it’s 
totally autonomous. It takes off itself, and it can land itself 
and, obviously, it sprays itself. The piloting skills are not in 
flying. The piloting skills are in learning the software and 
how to operate all the different functions on the controller 
and reading the environment, If you’re out spraying, you 
have to know if the wind changes or what you’re really 
looking at when it’s spraying. What we found is, by far, the 
best drone pilot is a good farmer.”

For more information, contact Terraplex Pacific 
Northwest at terraplexpnw@gmail.com or visit their web-
site at terraplexpnw.com.  

Visit our new website at:
www.progenellc.com

UP AND COMING:
• Lauching our social media 

information center.
• New and frequent posts from 

our Facebook, LinkedIn, and 
our website.

CROP INFO:
• New varieties being 

released (Spring Pea, 
Winter Pea, Bio-cover/
Forage).

• Agronomic tips and new 
plant data.

1785 S. Broadway Ave. Othello, WA 99344     509-488-3977     pat@progenellc.com     jackson@progenellc.com

BIG IDEAS ARE
 BLOOMING
AT PROGENE

NEW KIOTI-CX2510 HST, 25hp, cab, 
loader w/ 50” bucket, mid-mount 
mower ....................................... CALL

KIOTI CK3520SEHCB, cab, loader w/ 
QA66” bucket ............................ CALL

KIOTI CK3520SE, ROPS, loader ... CALL
NEW KIOTI CK2620SE cab tractor w/
loader, 66” QA bucket ............... CALL

NEW KIOTI CK2620, ROPS, loader, 
66” QA bucket ........................... CALL

KIOTI KB2485 Backhoe  
Attachment ................................ CALL

KIOTI KB2475L Backhoe  
Attachment.............................CALL

NEW KIOTI Grapple, KG4066 .. $2,950

FARM & HOME SUPPLY
888-643-3395 • 509-843-3395
www.fhsupply.com    Pomeroy, WA

1993 JD 8870 4WD tractor ..$41,000 OBO

ARIENS PRO 28 SNOW BLOWER on tracks 
5.5” wide.  LIKE NEW ..........$2,850  OBO

ASK ABOUT ZERO DOWN,  
0% INTEREST FINANCING

 SUMMER SALE!
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The Denny Farm and Ranch of Spokane County started their 2025 harvest  
on one of their fields in Whitman County that overlooks the Snake River. 

Photo by Marie Denny.
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By Kevin Klein
Chairman, Washington Grain 
Commission

Just before Independence Day 
weekend, President Trump signed 
his Big Beautiful Bill Act (H.R.1) 
into law, which included some 

wins for Eastern Washington wheat growers. It is good 
to see additional funding allocated to the trade promo-
tion programs that help develop and support our over-
seas markets. Investing in our customers helps market 
reliability, which translates into stability on the farm. We 
will find out how beneficial this extra funding will be 
with time, though for now, back to the present moment, 
which is to say, the bustle of harvest!

The month before harvest is the busiest time of year for 
me, each year facing the challenge of how to prioritize 
the most important projects to get done before harvest 
begins. Top of the list: don’t forget your wedding an-
niversary or kid’s birthday! Next comes ensuring all 
equipment is both operational and safe; rounding up 
all the parts necessary to fix the combine for a month of 
cutting and assessing whether or not the tires are safe 
and strong enough for another season. This year, we de-
cided to put new tires on one of our grain trailers, a big 
expense, though better than taking a preventable safety 
risk or trying to find and change tires during harvest, 
which is always more time consuming and expensive 
when the truck needs to be on the road hauling grain. 

Safety on the roads with our farm equipment is more 
concerning every year. According to the Washington 
State Department of Transportation and as reported by 
the Capital Press, in 2024, there were three serious-injury 
crashes and 57 collisions with farm equipment on our 
state’s roadways. Too often, there are unaware and reck-
less drivers who don’t know what farm equipment lights 
or oversized load signs mean. If you’re like me, you’re 
more appreciative for those who slow down, move over, 
and even wave as you pass by! To help you stay safe this 
harvest season, slow down, stay awake, and take time 
to look things over. Be aware of what’s going on around 
you and look ahead to help anticipate what might be 
coming to minimize and prevent accidents. 

While safety lessons may seem repetitive, being a 
farmer means always “being in school.” Along with 
meetings, conferences, and constant paperwork, I will sit 

on the combine watching my yields and crops and com-
pare them to the Variety Testing Program research plots 
and data. Though it’s a lot to keep up with, it’s worth 
compiling the right information so we know what vari-
ety of winter wheat we will be planting into our summer 
fallow ground just two weeks after we finish harvesting. 

Thank you to all the researchers who spend countless 
hours in the field and compiling all the data in a timely 
manner so farmers can make planting decisions that 
help us improve both our quality and our yield. 

In the end, harvest is always an enjoyable time on the 
farm. Yes, the days are often long and hot, but it is always 
fun to have extra family and crew around and reward-
ing to complete harvest and start again for the next year. 
I try to enjoy the process as much as possible, because 
we are all getting older. It is always a joy watching the 
younger generation learn and get excited to be a part of 
the harvest, generating the stories we will remember and 
continue to tell for the rest of our lives. 

This year at the Washington Grain Commission, 
we’re looking forward to joining the Washington Wheat 
Foundation and the Washington Association of Wheat 
Growers to help adults and children of all ages learn and 
get excited about Washington wheat farming at the 125th 
anniversary of the Washington State Fair, which will 
take place in Puyallup from Aug. 29 to Sept. 19. Wheat 
will have the largest footprint in a robust agricultural ex-
hibit, enabling participants to see wheat in various stages 
of growth, submit their questions to Washington wheat 
farmers as part of an educational social media giveaway, 
and increase their knowledge and appreciation for the 
wheat industry. 

Though Washington wheat farming plays a vital role 
in the state’s heritage, economy, and future, the public — 
particularly on the west side of the state — isn’t always 
aware of the industry’s local and global impact. The state 
fair and its anniversary celebration are a prime oppor-
tunity to showcase the wheat industry’s evolution from 
tradition to technology, bridging the gap between the 
general public and the grain producers who grow some 
of the world’s best grain right here in Washington.

I hope your harvest season is rewarding and safe. 
For the latest updates from the Washington Grain 
Commission, including the new educational initiative 
we’re launching during the Washington State Fair in 
Puyallup, follow us on Instagram (@wagrain).  

Wheat harvest of a different sort is coming to the state fair

CHAIRMAN’S COLUMN
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EPORTSR
WASHINGTON GRAIN COMMISSION

By Sarah Márquez
Communications Manager, Washington Grain Commission

Brian Liedl, a wheat industry representative on the 
Washington Grain Commission (WGC) since 2021, has 
been selected by U.S. Wheat Associates (USW) to serve as 
their new vice president of overseas operations, effective 
July 1. Liedl, who has over two decades’ experience in 
wheat trading and logistics, will replace Mike Spier — 
who has held the role since 2019 — as Spier begins his 
tenure as the new USW president. 

During his service as a wheat industry representative 
for the WGC, Liedl provided important context for the 
commission’s work, particularly market development 
efforts. 

“Brian brought a uniquely valuable perspective to the 
boardroom through his deep understanding of our cus-
tomers’ diverse needs and decision-making approaches,” 
said WGC CEO Casey Chumrau. “In a market where 
over 90% of Washington wheat is exported, having the 
customer’s voice represented is vital. His remarkable 
ability to ask thought-provoking questions and consider 
every angle enriched our discussions and strengthened 
our decisions.” 

Liedl received a bachelor’s degree from St. John’s 
University in Minnesota before starting his career as a 
licensed broker and wheat market analyst in the open 
outcry pit for CHS Hedging, a national co-op based 
in the Twin Cities. In 2011, he joined United Grain 
Corporation (UGC), a bulk grain export company located 
in Vancouver, Wash., as a spring wheat merchant, where 
he worked directly with buyers from around the world, 
supported building UGC’s export and origination pro-
grams, and managed UGC’s hard red winter, durum, 
and soft white wheat product lines. Moving from UGC 
senior merchant to director of merchandising in March 
2020, Liedl has also served in multiple industry organiza-
tions such as the National Grain and Feed Association, 

North American Export Association, and the Pacific 
Grain Exporters Association. 

“The WGC sincerely appreciates the time and effort 
Brian invested in the commission throughout his ten-
ure,” said Chumrau. “We wish him success in this new 
role and are confident he will excel. The wheat industry 
is fortunate to have Brian as a passionate advocate and 
ambassador, and we look forward to working with him 
in his new capacity.”

Liedl will remain in the Pacific Northwest, based out of 
USW’s Portland, Ore., office, where he will partner with 
state commissions, the grain trade, and USW overseas 
staff, trade, and technical teams.  

Liedl named USW VP of overseas operations
Washington Grain Commission industry rep to replace Mike Spier

Washington Grain Commission staff and commissioners had the 
opportunity to connect with Brian Liedl (center) in his new role as vice 
president of overseas operations, alongside new U.S. Wheat Associates 
(USW) President Mike Spier (right) during the USW Summer Board 
Meeting.
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By Jake Liening
Market Development Specialist,  
Washington Grain Commission

The Washington Grain Commission 
(WGC) is proud to celebrate that 
Commissioner Mike Carstensen has been 
elected secretary-treasurer of the U.S. 
Wheat Associates (USW) board of direc-
tors for the 2025-26 term. This significant 
milestone recognizes Carstensen’s long-
standing commitment to Washington 
wheat growers and the broader U.S. wheat 
industry.

Carstensen currently represents District 
1 on the WGC board, which includes five 
counties in the northeast corner of the state: 
Ferry, Lincoln, Pend Oreille, Spokane, and 
Stevens. While he currently serves as a 
commissioner, Carstensen also previously 
held several WGC officer positions, includ-
ing treasurer, vice chair, and chairman. 
Throughout his tenure, he has played a 
central role in sharpening the commission’s 
focus on trade policy and international 
market development, an area especially 
critical to Washington wheat, approximate-
ly 90% of which is exported annually.

Carstensen’s background in agricultural 
finance and business management has 
equipped him to excel and make a sig-
nificant impact on the wheat industry in 
leadership roles on and off the farm. Before 
returning to the farm full time in 1985, 
Mike worked for the organization now 
known as AgWest Farm Credit. He holds a 
bachelor’s degree in business management 
and accounting from Whitworth University 
and a Master of Business Administration 
with an emphasis in economics from the 
University of Phoenix. 

In addition to his work with the WGC, 
Carstensen serves on several regional and 
national boards, including HighLine Grain 
Growers, Tri-Cities Grain, the Lincoln 
County Conservation District, and the 
National Wheat Improvement Committee. 
His broad engagement across sectors re-
flects his belief that farmers must not only 

From Eastern Washington to the world stage
MIKE CARSTENSEN ELECTED AS SECRETARY-TREASURER FOR U.S. WHEAT ASSOCIATES

A third-generation wheat farmer, Mike Carstensen manages a dryland farm near Almira 
with his wife, Lorie, and their son, Justin. Their operation receives about 12 inches of 
annual rainfall and utilizes a sustainable three-year rotation of soft white wheat, club 
wheat, and feed grains. Their adoption of high-level mulch tillage and direct seeding 
practices reflects their commitment to stewardship and long-term soil health.

tend to their own operations, but also help shape the systems and 
structures that support the industry as a whole.

This belief is at the heart of Carstensen’s approach to leadership. 
In his letter to USW board members announcing his candidacy, he 
wrote, “As farmers, our instinct is to put our heads down, work hard, 
and mind our own business. However, I believe it is imperative that 
we also look up from our corner of the world and engage in activities 
that propel our industry forward.”

That philosophy, grounded in humility, service, and generational 
responsibility, has guided Carstensen’s work at the state and national 
levels. His decision to seek an officer role with USW stems from a 
desire to protect the legacy of those who came before him and ensure 
future generations of wheat growers have access to markets, tools, and 
opportunities to succeed. 

“It’s not ours, it’s our turn,” Mike said, underscoring his belief in 
generational responsibility. He credits USW’s overseas staff for their 
dedication and effectiveness and looks forward to supporting their 
work at a strategic level as a member of the officer team.

Carstensen’s election is a milestone not only for him and his family, 
but also for the entire Washington wheat industry. It highlights the 
leadership, vision, and values that Washington growers contribute 
to the national conversation. The WGC looks forward to supporting 
Mike as he helps guide USW into the future and thanks him for the 
years he has contributed to guiding the strategy, stewardship, and 
success of WGC’s mission.  
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Jake Liening
Market Development Specialist, Washington Grain 
Commission 

In June 2025, a trade barrier with the potential to close 
the wheat market in Indonesia was successfully diffused, 
thanks to a united effort from U.S. Wheat Associates 
(USW), the U.S. Department of Agriculture’s (USDA) 
Animal and Plant Health Inspection Service (APHIS), 
the USDA’s Foreign Agricultural Service (FAS), and the 
Washington Grain Commission (WGC). A testament to 
the power of industry-wide collaboration, what began 
as a technical policy shift in Southeast Asia became a 
concerted, years-long effort in advocacy and diplomacy, 
ultimately resulting in a positive return on investment in 
farmer-funded market development.

A key market, a sudden shift
Indonesia is consistently in the top five importers of 

soft white (SW) wheat. For decades, U.S. wheat has been 
prized by Indonesian millers for its consistent perfor-
mance in cakes, cookies, and instant noodles. 

But in October 2023, the Indonesian Quarantine 
Agency (IQA) implemented a sweeping regulation re-
quiring all wheat imports to be fumigated with signifi-
cantly higher doses of phosphine — a fumigant used to 
control pests in stored grain — than is recommended by 
U.S. authorities.

While the higher dosage was technically allowed 
under U.S. labels, it exceeded guidelines from the 
Environmental Protection Agency (EPA), the USDA’s 
Federal Grain Inspection Service (FGIS), and the fumi-
gant’s manufacturers. Worse, scientific evidence indicat-
ed this high dosage could reduce fumigation efficacy due 
to a phenomenon called “phosphine narcosis,” a condi-
tion in which insects go dormant before they can absorb 
enough gas to be killed.

The U.S. wheat industry faced a difficult position. 
Some exporters were unwilling to comply due to safety 
and precedent concerns. Others feared that Indonesia’s 
requirements would create lasting market uncertainty 
with potentially higher costs. For both U.S. producers 
and exporters, the stakes were high.

Industry mobilization
In response to the IQA’s new regulation, USW 

launched a coordinated engagement strategy. The orga-
nization leveraged its Southeast Asia regional team and 

its D.C.-based headquarters to align U.S. technical agen-
cies, trade staff, and exporters around a unified position. 
The first step was clear: demonstrate, through science, 
that the new fumigation protocol was not only unneces-
sary but possibly harmful to Indonesia’s own goals.

APHIS led with a series of technical documents and 
diplomatic communications. One report detailed global 
phosphine usage, recommending effective dosage 
ranges that fell in line with manufacturing standards 
that were far below those outlined in Indonesia’s new 
rule. Another refuted a list of pests flagged by the IQA, 
concluding that none of the species posed credible 
phytosanitary (plant health) risks due to U.S. production, 
postharvest cleaning, and storage practices.

This evidence-based effort successfully delayed en-
forcement of the new fumigation standard through most 
of 2024, but a more permanent solution required direct, 
face-to-face diplomacy.

Washington hosts, farmers lead
In December 2024, the WGC hosted a high-level del-

egation from the IQA for a technical visit across Eastern 
Washington. The trip was organized in partnership with 
USW, APHIS, and FAS. Over the course of three days, 
IQA officials witnessed the U.S. wheat supply chain in 
motion, from farm fields to federal labs.

The delegation visited a Ritzville farm and elevator to 
observe how wheat is cleaned, stored, and managed for 
pest control. They met with Washington State University 
(WSU) wheat breeder Dr. Arron Carter and plant pathol-
ogist Dr. Tim Murray to understand how resistance traits 
are bred into new varieties. At the USDA Western Wheat 
Quality Lab, the delegation saw firsthand the extensive 
testing for end-use quality and contaminants, including 
mycotoxins.

Just as importantly, the WGC and APHIS provided a 
transparent briefing on traceability. While U.S. wheat 
cannot be traced back to individual farms in bulk ship-
ments, the Food Safety Modernization Act (FSMA) 
requires that every link in the chain, from farm to export 
terminal, can be traced one step forward and one step 
back. This ensures accountability and traceability at 
scale, reflecting not only a U.S. but an internationally 
recognized best practice.

“We appreciate the work of the Washington Grain 
Commission to support this effort to demonstrate the 

US WHEAT INDUSTRY COLLABORATIONS RESOLVE INDONESIAN TRADE BARRIER

A win for wheat
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wheat industry’s production and export handling 
system. This collaboration highlights the power of the 
partnership between USW and state commission mem-
bers in enabling trade,” said Mike Spier, USW president 
and CEO.

From dialogue to policy change
The impact of the IQA’s visit to Washington was almost 

immediate. Bolstered by continued discussions with U.S. 
officials, the IQA formally recommended a change to 
its import policy. On June 15, 2025, Indonesia officially 
dropped its requirement for high-rate phosphine fumiga-
tion of U.S. wheat. The revised rule restored flexibility 
and removed a major trade friction point.

The timing was fortuitous. As U.S. wheat prices 
became more competitive in the second half of the 
2024 marketing year, Indonesian millers began increas-
ing purchases. U.S. wheat sales to Indonesia surged in 
marketing year 2024-25, reaching over 28 million bushels 
(774,000 metric tons (MT)), up from just over 16 million 
bushels (437,000 MT) the year before. More significantly 
for Washington producers, SW sales to Indonesia rose by 
44%, highlighting growing demand with over 20 million 
bushels (554,000 MT) sold.

Farmers behind the scenes
At the heart of this success is a quiet but powerful 

force: America’s wheat farmers. USW is funded through 
a national network of state wheat commissions. Wheat 
producers contribute a portion of their wheat sales — on 
average around one-third of a penny per bushel — to 
their state commission, known as a checkoff or assess-
ment. These funds are pooled to support USW’s market 
development mission “to develop, maintain, and expand 
international markets to enhance the profitability of U.S. 
wheat producers and its value for their customers.”

In return, USW works closely with state wheat com-
missions like the WGC to bring wheat buyers to the field, 
support informed dialogue with importing countries, 
and navigate complex trade issues when they emerge. 
WGC’s leadership in hosting the IQA was more than 
logistical, it was an act of strategic storytelling. WGC 
helped foreign officials connect the dots between U.S. 
farming practices, science-based regulation, and global 
market needs.

Why this matters
This is not just a story about fumigation, it’s a story 

about the role trade servicing plays in keeping doors 

During one of the site visits by a team from Indonesia, Mike Miller (right), a dryland farmer west of Ritzville, Wash., demonstrated the viability of seed 
treatments that persist through winter. These treatments effectively prevent disease, reducing the need for excessive fumigation during shipping.
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Not noodling about
Ralph Loos
Director of Communications , U.S. Wheat Associates 

As they typically do, the South Korean wheat buyers who explored 
Washington, Oregon, and Montana in late July carried in the back of their 
minds a lengthy list — a long and growing lineup, actually — of food prod-
ucts back home that depend on high-quality wheat grown in the U.S.

Noodles remain a prime player in that lineup.
Important to U.S. wheat farmers is the fact that the noodle game in South 

Korea is increasingly reliant on U.S. wheat, specifically soft white (SW), 
hard red spring (HRS), and hard red winter (HRW) wheat, blended to stand 
more equally matched with competing wheat suppliers.

Before we get into the role U.S. wheat plays in the aforementioned “noo-
dle game,” here are a handful of interesting facts about the noodle situation 
in South Korea:

• �South Korea is second only to Vietnam in per capita consumption of in-
stant noodles (ramen) in the world. Currently, the driving force behind 
the demand for wheat flour in Korea is the export of ramen. 

• �Among flour usage segments, the largest is the noodle market, which 
makes up 40% of the total. Bread flour (20%), all-purpose flour (16%), 
and cake flour (11%) follow behind. 

• �The noodle flour market in South Korea is broken down into three cat-
egories: instant noodles (55%), fresh noodles (30%), and dried noodles 
(15%). 

• �Instant noodles use a blend of U.S. wheat (60%) and Australian wheat 
(40%), while fresh and dried noodles mainly use Australian wheat due 
to its high viscosity and chewy texture. 

In recent years, wheat farmers in Washington have heard U.S. Wheat 
Associates (USW) staff explain the importance of noodles in Korea, an 
extremely competitive and vital market for U.S. wheat exports. South Korea 
imports approximately 4.6 million tons of wheat annually. Since 2015, South 

Korea’s average annual imports of U.S. wheat have been 
1.35 million tons. Last year, U.S. 

wheat imports surged to over 1.7 
million tons, a 44% increase com-

pared to 2023. 

open for U.S. wheat. Nontariff bar-
riers, such as phytosanitary re-
quirements, traceability demands, 
or changing maximum pesticide 
residue limits, are increasingly 
common. Addressing these issues 
requires more than a good product, 
it requires trust, responsiveness, 
and constant engagement.

By investing in USW through 
their assessment dollars, wheat 
farmers are investing in a long 
game, one where relationships 
and readiness make the difference 
between market disruption and 
market growth.

A win for wheat
The resolution of the Indonesian 

phosphine fumigation require-
ment marks a clear win for the U.S. 
wheat industry and a direct return 
on farmer investment. This out-
come shows that when producers, 
commissions, and national part-
ners work together, even the most 
complex regulatory hurdles can be 
overcome.

Through this effort, U.S. wheat 
didn’t just preserve access, it earned 
renewed trust, and that trust will 
pay dividends long after this sea-
son’s crop is in the bin.

As of July 7, 2025, we’re proud 
to announce the signing of a 
Memorandum of Understanding 
with APTINDO, marking a ma-
jor milestone for the Indonesian 
milling industry and U.S. wheat 
producers. Under this agreement, 
APTINDO is committed to dou-
bling its annual purchases of U.S. 
wheat over the next five years to 1 
million metric tons each year.  

U.S. WHEAT CLIMBS TO MEET NEEDS OF KOREAN INDUSTRY

58  WHEAT LIFE    AUGUST/SEPTEMBER 2025



WGC  REPORTS WL
W

A
SH

IN
G

TO
N

 G
R

A
IN

 C
O

M
M

ISSIO
N

“In 2024, U.S. wheat held the largest share in the South 
Korean milling wheat market at 47.8%, followed by 
Australian wheat at 43.6%, and Canadian wheat at 8.6%,” 
said USW South Korea Country Director Dongchan 
“Channy” Bae. “Much of the credit for that goes to wheat 
farmers in the U.S. who continue to produce a crop that 
millers, bakers, and food manufacturers desire, because 
it helps increase the quality of end-products. We bring 
wheat buyers to areas like the Pacific Northwest to see 
the current crop in the field, to meet the farmers respon-
sible for the crops, and to confirm the entire U.S. supply 
chain.” 

Proving the ability of U.S. wheat classes to meet the 
standards of Korean noodle makers has been the job 
of USW. As mentioned above, for many years, Korean 
noodle makers preferred Australian wheat to produce 
noodle flour. But USW provided technical service that 
showed flour mills and instant noodle manufacturers 
that blends of flour from SW, HRS, and HRW wheat help 
improve texture in noodles and other end-products. 

USW also positioned the reliability of U.S. wheat 
supplies to stand as an alternative to supply issues with 
Australian wheat. In recent years, USW has encouraged 

Korean flour mills to increase the blending ratio of SW 
and HRW wheat for noodle and multipurpose flour to 
reduce manufacturing costs.

USW’s work to grow demand includes USW’s Seoul of-
fice hosting an annual noodle flour blending seminar to 
demonstrate the advantages of blending with U.S. wheat. 
For the past decade, USW has also brought Korean teams 
to the U.S. for a Korean noodle flour development short 
course at the Wheat Market Center in Portland, Ore. 

In 2024, USW’s noodle course for Korean manufactur-
ers featured lessons on U.S. wheat classes and noodle 
flour quality analysis using the rapid visco analysis 
method. Participants also evaluated various blending 
tests that confirmed the advantages of U.S. wheat usage 
in instant noodle applications. 

“The research and the information provided in the 
noodle courses prove that increased quantities of U.S. 
wheat classes in the blend maintain current product 
quality,” said Bae. “Our work also is designed to show 
participants that U.S. wheat farmers accept the respon-
sibility to provide high quality U.S. wheat to overseas 
customers. We do that by taking teams to visit farmers 
and meet them on the farm.”  

In 2024, U.S. Wheat Associates’ noodle course for Korean manufacturers featured lessons on U.S. wheat classes and noodle flour quality analysis using 
the rapid visco analysis method. Participants also evaluated various blending tests that confirmed the advantages of U.S. wheat usage in instant noodle 
applications.
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By Drew Lyon
Professor, Endowed Chair Small Grains Extension and 
Research, Weed Science, Washington State University

This is the last Wheat Life article I will write. After 13 
years as the Endowed Chair in Small Grains Extension 
and Research, Weed Science at Washington State 
University (WSU), I will retire by year’s end. I thoroughly 
enjoyed my time at WSU. It has been my privilege to 
work and learn from many exceptional wheat and barley 
growers, industry representatives, and 
WSU colleagues. I have been particu-
larly lucky to be a member of the WSU 
Extension Dryland Cropping Systems 
team. I hope I have been able to make a 
positive difference for at least a few of 
you.

I arrived at WSU in the fall of 2012 
after serving 22 years as the Extension 
dryland cropping systems specialist 
at the University of Nebraska-Lincoln 
Panhandle Research and Extension 
Center in Scottsbluff. The endow-
ment of my position at WSU by the 
Washington Grain Commission (WGC) 
incentivized and inspired me to come 
to the Palouse. When I arrived, Dr. 
Rich Koenig had just become associ-
ate dean of Extension in the College 
of Agricultural, Human, and Natural 
Resource Sciences. WSU Extension 
had been substantially impacted by 
the budget cuts following the Great Recession of 2007 
and 2008. With fewer people in Extension, Rich sug-
gested that I consider forming a team of specialists and 
county educators to develop and coordinate educational 
programming focused on dryland wheat and barley 
production. 

With funding support from the WGC, both from my 
endowment and annual funding requests, the WSU 
Extension Dryland Cropping Systems team was born 
in 2013. One of our first goals was to build a website to 
serve as a central resource for all the information WSU 
has related to wheat and barley production. 

The WSU Wheat and Small Grains website  
(smallgrains.wsu.edu) was launched in 2014. It is a con-
tinuous work in progress, constantly providing new and 

timely information and resources. The number of unique 
users and sessions continues to grow each year. If you 
have not visited the website lately, I encourage you to 
take a few minutes to see all that it offers. 

In 2017, I became a podcaster. My proximity to many 
WSU and U.S. Department of Agriculture-Agricultural 
Research Service scientists gave me a unique oppor-
tunity to speak with them about their research and its 
relevance for Washington wheat and barley growers. I hit 

play on the WSU Wheat Beat Podcast  
(smallgrains.wsu.edu/category/podcast/) with the first 
podcast episode, “Wireworms with Aaron Esser and 
David Crowder,” which aired on Oct. 24, 2017. The last 
episode, number 214, will be published on Aug. 4, 2025. 
I enjoyed hosting the podcast, and I learned a great 
deal from my guests. With the convenience of listening 
wherever you are, podcasts are a great way to learn. If 
you have not listened to the WSU Wheat Beat Podcast, 
I encourage you to check it out before it is archived in 
October 2026.

In 2021, I managed to convince several of my weed 
science colleagues in the Pacific Northwest to join me in 
contributing to a weed science blog. The first Weeders 
of the West blog (smallgrains.wsu.edu/weeders-of-the-
west) post was “Herbicide Resistance: Can We Blame 

At the nexus of science, farming
The WSU Extension Dryland Cropping Systems team is making a difference

Drew Lyon (right) records an episode of the Washington State University (WSU) Wheat Beat Podcast 
with Dr.  Tim Paulitz, a plant pathologist with the U.S. Department of Agriculture’s Agricultural 
Research Service. Lyon, who has produced the podcast since 2017, holds the WSU Endowed Chair 
Small Grains Extension and Research, Weed Scientist. He will be retiring by the end of 2025.
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Glyphosate?” There have been 102 
posts since then. Some articles dis-
cuss current research; other articles 
are musings on current issues in 
weed science. 

One goal of the blog was to 
stimulate grower comments so 
that we could continue dialogue 
on the topics and learn from one 
another. Unfortunately, that goal 
has not had much success. Even 
when I intentionally wrote a pro-
vocative article entitled, “Is No-Till 
Sustainable?,” to try and stimulate 
conversation, only Tracy Eriksen, 
an innovative no-till grower near 
St. John, engaged in the conversa-
tion. Thank you, Tracy! I believe the 
best learning occurs when growers 
and scientists engage in conversa-
tion around issues of interest. If you 
have never read a Weeders of the 
West blog post, please check it out 
and consider providing a comment 
that will enhance the conversation.

In addition to the WSU Wheat 
and Small Grains website, the 
WSU Extension Dryland Cropping 
Systems team also plans and hosts 
the WSU Wheat Academy. The 
WSU Wheat Academy, which began 
in 2015, is a highly rated, two-day 
educational event held in Pullman 
in December. Growers and crop 
consultants take a deep dive into 
the science behind the recom-
mendations that WSU provides. 
Attendance is limited to 75 people 
to keep class sizes small and allow 
for hands-on learning opportuni-
ties and good dialogue between 
attendees and presenters. 

Agricultural Extension faces 
several challenges going forward. 
These include reduced state and 
federal funding that will likely 
result in a continued decline in 
personnel and greater limitations 
on operating budgets for those 
that remain. I think that agricul-
tural Extension in the future will 

Dr. Arron Carter (left), the Washington State University (WSU) winter wheat breeder, demonstrating 
how to emasculate winter wheat flowers prior to making crosses to attendees at the annual WSU 
Wheat Academy.

rely heavily on the co-production of knowledge and collaborative on-farm 
research. As farm machinery gets larger and technology more advanced and 
expensive, these collaborations with growers will be critical for a university 
Extension system increasingly constrained by a lack of resources. 

Another challenge I see coming is artificial intelligence (AI). My teaching 
colleagues are already wrestling with the risks and benefits of AI in the class-
room. Similar challenges face Extension. There are already several chatbots 
that use AI to scour the internet and summarize the vast amount of informa-
tion found there. While this can be very useful, it can also result in misin-
formation. Generative AI is known to create fictional answers, and the more 
powerful it gets, the more outlandish some of its creations become. I think 
Extension will continue to have a role to play in verifying and contextual-
izing AI-generated information for agriculture as it has for more traditionally 
developed information. 

Much of the information WSU Extension has available online does not meet 
new federal and state web accessibility standards that require all content be 
usable by everyone, including those with sight and hearing impairments. 
Some nonaccessible content is already being removed from WSU websites, 
including the WSU Wheat and Small Grains website. While it is possible to 
make many of these resources compliant with the standards, it will take time, 
effort, and money to do so. I think some valuable resources will disappear 
from the WSU Wheat and Small Grains website and many other useful web-
sites and may never return. I ask for your patience and understanding as we 
work to accomplish these improvements in support of our mission of dissemi-
nating useful information and tools for your use.

I have seen a lot of changes in agriculture in my 40-plus years working in 
Extension. Extension has adapted to meet these new changes and challenges, 
and I’m confident it will continue to do so well into the future. I have enjoyed 
working at the nexus of science and farming and being a member of the WSU 
Extension Dryland Cropping Systems team, and I know the wheat and barley 
growers of Eastern Washington will continue to be well served by this team 
for many years to come.  
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WASHINGTON GRAIN COMMISSION
WHEAT WATCH

Eric Jessup
Research Professor and Director of the Freight Policy 
Transportation Institute, Washington State University 

U.S. wheat exports depend on many factors, including 
advantageous weather, efficient (and available) transporta-
tion, and beneficial trade policy. In the wake of recent tariffs, 
U.S. wheat exports to China, historically our second largest 

wheat trading partner, have fallen precipitously, from 1.6 million tons year-
to-date in 2024 to zero so far this year. Total U.S. wheat exports, however, are 
only slightly down from 2024 year-to-date as of June 19, 2025 (U.S. Department 
of Agriculture (USDA) grain inspections). At this time last year, total U.S. 
wheat exports totaled 10.3 million metric tons, compared to 10.1 million metric 
tons year-to-date for 2025 (down 2%). Wheat exports historically destined for 
China have been redistributed across established trading partners and an 
expanded set of countries importing wheat from the U.S. That redistribution 
has mostly compensated for the decline in U.S. wheat exports to China. Those 
expanded export markets include Kenya, Yemen, Guatemala, and Costa Rica 
(400,000 metric ton increase collectively. See Figure 1) and increases in wheat 
exports to established markets such as Korea, Nigeria, Thailand, Columbia, 
Vietnam, Venezuela, Ecuador, and Japan significantly ahead of 2024 export 
volumes (1.6 million metric ton increase over 2024). 

Historically, the Pacific Northwest (PNW) export terminals have domi-
nated U.S. wheat exports, representing 53% of total U.S. wheat exports in 
2024 followed by the center Gulf at 21% and interior at 14% (see Figure 2). The 

US exports steady amid China negotiations
significance of the PNW as a wheat 
export gateway is partially related 
to ideal production and proximity 
attributes, particularly soft white 
wheat from Washington, Oregon, 
and Idaho, and wheat grown in 
Montana and the Dakotas shipped 
on rail to PNW ports. However, the 
primary destination markets for 
2024 wheat exports out of the PNW 
were the Philippines, Japan, and 
Korea, not China. China, year-to-
date in 2024, accounted for close to 
500 metric tons of wheat exports 
out of the PNW. The predominant 
share of wheat exports to China 
were sourced from the center Gulf 
in 2024, with over 1 million metric 
tons exported by this point last 
year. 

U.S. wheat exports out of the 
Great Lakes and South Atlantic 
ports account for less than 4% of 
total wheat exports, primarily serv-
ing European and South American 
export markets. U.S. wheat exports 
to Mexico are predominately served 
via rail originating out of Kansas, 
Oklahoma, Texas, Colorado, and 
Nebraska.

Given the decline in 2025 wheat 
exports to China, one may expect 
that rail/barge service and rates 
satisfying that 2024 volume may 
result in some slack transportation 
capacity and improved 2025 rail/
barge service and rates. But wheat 
exports compete for rail and barge 
space across multiple grain exports, 
including the dominant grains of 
corn and soybeans. And across 
all U.S. grains, total exports year-
to-date are ahead of the 2024 pace 
by 6.7% out of the center Gulf and 
5.5% out of the PNW. The growth 
in grain export demand heading 
out of PNW is largely being driven 

FIGURE 1: �Total U.S. wheat exports, year-to-date, by destination country  
(June 19, 2025)
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by corn exports, currently 30% 
ahead of 2024 levels, whereas wheat 
exports out of the PNW are almost 
identical to 2024 levels, year-to-date. 
As a result, Class I railroad tariff 
rates for wheat shipments from 
the upper Midwest, Montana, and 
Washington, Idaho, and Oregon to 
the PNW are significantly above 
levels over the prior three years 
(Figure 3). The northern-tier wheat 
producing states are experiencing 
rail tariff rates anywhere from 4 
to 8% higher, as compared to the 
average tariff between 2022-24. 
Conversely, wheat rail tariffs for 
grain originating out of Kansas, 
Texas, Colorado, and Oklahoma are 
experiencing lower or comparable 
rates to the 2022-24 average. It is 
unlikely that grain rail tariffs will 
decline over the remaining 2025 
export season, particularly given 
the strong rail freight demand 
for 2025 to date, particularly from 
other grain commodities and coal 
shipments. 

Bulk grain ocean vessel freight 
rates and vessel loadings in export 
ports have remained relatively 
consistent to date in 2025, reflect-
ing the strong U.S. grain export 
demand, particularly for corn 
and wheat exports. Disruptions 
to ocean freight service and rates 
have primarily been concentrated 
on container vessel imports, which 
have experienced wide fluctuations 
since January 2025. Between April 
and May 2025, the number of con-
tainer vessels arriving to U.S. West 
Coast ports each week decreased 
from above 20 to 10. This has little 
impact upon wheat exports, given 
the low utilization of containerized 
wheat exports, but the downstream 
impact on other agricultural export 
markets is significant, particularly 
for many products produced in 
the PNW that depend on container 
availability and ocean container 
service to access export markets.

Ongoing U.S. trade negotiations 

FIGURE 2: U.S. wheat export ports and destination markets, 2024

FIGURE 3: �Class I rail rates and % change for U.S. wheat originations and 
destinations, June 12, 2025

may lead to increased exports to China or other export markets throughout 
the remaining 2025 calendar year, perhaps expanding total U.S. wheat exports 
to end the year ahead of 2024 volumes (21.4 million metric tons). September 
is typically the month with the largest wheat exports, but total 2025 wheat 
exports are unlikely to counter the 40-plus year declining trend. Total annual 
U.S. wheat exports in the 1980s averaged 35 million metric tons (including 
the peak year of 42.5 million metric tons in 1984), 32 million metric tons in 
the 1990s, 27.6 million metric tons between 2000-10, 26.4 million metric tons 
between 2011-20, and 20.4 million metric tons between 2021-24.  

Dr. Eric Jessup leads the Transportation Research Group at the WSU School of 
Economic Sciences and is the new director of the IMPACT Center.  He has conducted 
freight transportation and economic research for more than 25 years.
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Planting the seeds of ag literacy
By Alisha Klein
Public Relations and Promotions 
Administrator, Washington Ag in the 
Classroom

Understanding where our food 
comes from is something every 
person should know — and some-
thing every child should be taught. 
That’s the heart of the mission be-

hind Washington Ag in the Classroom (WAIC), a program 
I’m honored to be a part of.

My name is Alisha Klein, and I serve as the public rela-
tions and promotions administrator for WAIC. I was born 
and raised on a wheat and cattle ranch just 15 miles south 
of Ritzville. After college, my husband and I returned to 
the family farm to raise our three children who are now 
fifth generation. Being involved in agriculture, education, 
and communication has always been a passion of mine, so 

joining WAIC felt like a natural and meaningful step.
As we look ahead to the 2025-26 school year, I’d like to 

share an update on our program’s growth and impact! 
WAIC is part of a national program dedicated to “increas-
ing agricultural literacy through K–12 education.” Our 
main project, Ag@School, is celebrating a major milestone 
this year — we’ve been publishing Ag@School three 
times a year for 25 years! This achievement wouldn’t be 
possible without the generous support of sponsors like 
the Washington Wheat Foundation and the enthusiastic 
participation of teachers and students across the state. 

Though Ag@School is primarily designed for 4th-grade 
classrooms, its engaging content and curriculum-aligned 
lessons are used by teachers all the way through high 
school. We publish three issues annually, all of which 
are mailed free of charge to subscribing classrooms. The 
issues focus on the diversity of Washington agriculture, 
innovations in ag technology, and the importance of 

An update from Washington Ag in the Classroom
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environmental stewardship. Specifically 
to wheat, students have learned how 
wheat farmers are incorporating tech-
nology, such as GPS and drones; the im-
portance of the dams in moving wheat 
to market; and how wheat is milled into 
flour, among other concepts. Teacher 
guides ensure that the content meets 
state educational standards. If you know 
of a teacher, school, or classroom that 
would benefit from Ag@School, it’s not 
too late to sign up. Visit waic.net and 
click on “Subscribe,” or email us directly 
at waaginclassroom@gmail.com.

We’ve also been thrilled with the suc-
cess of our “Workshop in a Box” project, 
a 3rd through 5th grade ag literacy kit 
packed with ag literacy books, materi-
als, and hands-on activities. These kits 
were distributed to classrooms throughout Washington 
and received overwhelmingly positive feedback. Building 
on that momentum, we’re introducing a new early el-
ementary resource this year: The Day the Farmers Quit, a 
heartwarming K–2 book that helps students understand 
the critical role farmers play in their everyday lives.

In addition to printed materials, we offer digital resourc-
es through the Agricultural Literacy Curriculum Matrix, 
an online database filled with lesson plans and companion 
tools for teaching ag-related topics. Whether you’re plan-
ning a one-day activity or an in-depth unit, this resource 
is a one-stop shop for high-quality, standards-based ag 
education materials. You can explore it on our website as 
well.

Looking ahead, we’re excited to announce a new col-
laboration with the Dairy Farmers of Washington to 
launch “Dairy in a Box,” a creative new resource currently 
in development with the potential for farm tours. Stay 
tuned for more details.

WAIC is supported by a volunteer board representing 
the breadth of Washington’s agricultural community. Our 
work is made possible entirely through donations, grants, 
and sponsorships from individuals, organizations, and 
commodity commissions. To all of our supporters, espe-
cially the Washington Wheat Foundation, THANK YOU! 
Your contributions help us plant the seeds of agricultural 
understanding and appreciation in classrooms across the 
state.  

FEATUREWL

Let us know  
how we are doing

Like something you read in 
Wheat Life? Disagree with some-
thing you read in Wheat Life? 
Let us know by emailing your 
comments and suggestions to 
editor@wawg.org or mail them to 
109 East First Avenue, Ritzville, 
Wash., 99169-2394. Please keep 
submissions less than 350 words. 
Submissions may be edited for 
length.  
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Whatever You Grow  
Whether you raise cattle or grow nursery 
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Building a behavioral mindset for uncertain times
By Dr. David M. Kohl
Professor Emeritus, Virginia Tech

The inspiration for this article occurred on the con-
vention floor of the recent Berkshire Hathaway annual 
meeting. This was a historical event as the CEO, Warren 
Buffett, announced his retirement. In his four hours of 
questions, answers, and profound thoughts, he mentioned 
managing a business in an unsettling type of environment 
many times. He stated that successful businesses will 
have owners and management teams that have a behav-
ioral management mindset that can respond, execute, and 
monitor results.

 Let’s examine the elements of this behavioral manage-
ment mindset to help you to determine how you stack up.

First and foremost, you will need a good set of finan-
cial spreadsheets or written budgets. Do you know your 
cost of production and breakeven level? Many operations 
have multiple enterprises, thus budgets and breakeven 
calculations for each are critical. They allow for the proper 
distribution of energy and resources in the appropriate 
way to ensure profitability and sustainability. Knowing 
your cost of production and breakeven level also helps you 
position for new opportunities. 

Many factors create uncertainty in planning:
• Tariffs and sanctions.
• Export market concerns.
• Global competition.
• Dollar value fluctuations.
• Interest rate changes.
An important aspect of the behav-

ioral mindset is to continually conduct 
“what if” or financial sensitivity analy-
sis. Alter production, price, cost, and 
interest rate levels to determine the 
guardrails or boundaries of outcomes.

Your lender will often examine 
the worst-case scenario to determine 
their potential risk level. The average 
case provides clarity when you have 
historical trend analysis. Develop the 
best-case scenario to test your goals 
and aspirations from a “cup half-full” 
vantage point.

Create cash flow discipline by transforming your bud-
gets into monthly or quarterly cash flows to determine the 
seasonality of revenues and expenses. This promotes dis-
ciplined behavior rather than emotional decision-making. 
Don’t get caught in the trap of spending a dollar to save 
$.20 in taxes, which results in long-term financial obliga-
tions or forfeiting reserves in cash, working capital, and 
financial liquidity. Too often, financials are only examined 
once a year with an accountant for tax reasons. This reac-
tive approach limits your strategic flexibility.

Leverage risk management tools. A behavioral advan-
tage in agriculture is using marketing and risk manage-
ment programs effectively. Crop and livestock insurance 
plans vary and need customization for your specific situ-
ation. An outside advisor can be valuable as a sounding 
board. The key is incorporating your budgeted breakeven 
and risk tolerance levels into the plan.

Risk management plans must examine:
• Farm liability coverage.
• Crop, livestock, and equipment insurance.
• Disability insurance.
• Life insurance.
A good rule of thumb is to have enough life insurance to 

cover debt obligations.
Plan your management transition. A behavioral man-

agement mindset involves developing, executing, and 
monitoring a management transition 
plan. Warren Buffett had his plan in 
place before his announcement.

The sobering reality is that less than 
50% of farmers and ranchers have 
basic wills. Our research shows fully 
developed transition and estate plans 
exist less than 25% of the time among 
top producers.

A business builder often struggles to 
give up control, particularly manage-
ment and sometimes assets. There’s 
an old saying, “To maintain control in 
transition to the next generation, own-
ers must give up control.”

Separate business and personal 
finances. Lifestyle creep and the 

BOTTOM LINE
THE

Sponsored by the 
Agricultural Marketing 

& Management 
Organization. 

For more information and  
a schedule of classes visit  

wawg.org/ammo-workshops/
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increase in family living costs, burdens cash flow. This 
becomes more complex when multiple families from dif-
ferent generations withdraw proceeds for living expenses, 
creating complexity, confusion, and conflict.

Maintain separate business and family living budgets. 
Co-mingling expenses can be a killer, resulting in over-
drawn credit lines or lender refinancing requests.

Living costs continue rising and include insurance, 
education, everyday expenses, and daycare and adult care. 
However, clarity in this area is critical for success.

Finally, take care of yourself. Physical and mental 
health are critical. Take time to:

• Shut off technology.
• �Listen to hear what is being said — and what isn’t be-

ing said.
• Read and listen to podcasts.
• Explore business authors of yesteryear.
You’ll find that as much as things change, basic prin-

ciples often stay the same. Mark Twain’s favorite saying 
captures this well, “History doesn’t repeat itself, but it 
often rhymes.”  

THE BOTTOM LINE WL

Dr. David Kohl is an academic hall-of-famer in the College of 
Agriculture and Life Sciences at Virginia Tech in Blacksburg, Va. 
Dr. Kohl is a sought-after educator of lenders, producers and 
stakeholders with his keen insight into the agriculture industry 
gained through extensive travel, research and involvement in 
ag businesses.  

This content was provided by
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Harvest 2024 at Jon Semingson Farms in Pullman 
included (clockwise from top left) Beth Semingson, 

Kristen Springer, Robin Hevly, Heidi Washington, and Tia 
Sinclair. Photo by Emily Boller of Hindsight Photography.

 Little future farmers, Kolter 
Sieverkropp (2) and Kalvin 

Sieverkropp (7 months) checking 
out the canola crop in mid-

October 2024 at K & M Family 
Farms in Creston. Photo by 

Moriah Sieverkropp.

Your 
wheat 
life...

December sunset over wheat fields in Creston.  
Photo by Reo Megrue.



Sunset near Walla Walla.  
Photo by Jeanne Rich.

(Above) Pep and Jean Nelson (front) and family 
celebrating Christmas Eve in son, Mike Nelson’s, shop 
near Prescott. The family meets each year to visit, 
shoot trap, potluck, and play games. Mary Nelson 
always decorates the combine for Christmas. Photo 
by Norman Dull. (Left) Bob (left) and Jerry Guhlke at 
Guhlke Farm near Davenport. Photo by Eric Gauger.

Karmen (4) and Korbin (1) during harvest 2024 at Green View Farms  
in Fairfield. Photo by Carly Green.

Send us photos of your wheat life!
Email pictures to editor@wawg.org. Please include location of 

picture, names of all people appearing in the picture and ages  of 
all children.



All dates and times are subject to change. 
Please verify event before heading out.

AUGUST 2025
1-3 KING SALMON DERBY. Over $10,000 
in cash and prizes available. Registration 
required. Brewster, Wash.  
brewstersalmonderby.com 

2 SCOTTISH HIGHLAND GAMES. 
Enjoy the traditional features of Scottish 
Highland Games, such as massed bands, 
pipe band exhibitions, individual piping, 
heavy athletics and highland dancing. 
9 a.m. to 5:30 p.m. Spokane County Fair 
and Expo Center in Spokane Valley, 
Wash. spokanehighlandgames.net

6-9 YAKIMA VALLEY FAIR AND RODEO. 
PRCA rodeo, car show, parade, beer 
garden. County Fair Park in Grandview, 
Wash. yvfair-rodeo.com

7-9 MOXEE HOP FESTIVAL. Parade, 
beer garden, live entertainment, food and 
crafts, games, BBQ cookoff. Moxee, Wash. 
evcea.org 

7-10 OMAK STAMPEDE. Parade, carni-
val, art show, rodeo dances and vendors. 
Omak, Wash. omakstampede.org

12-16 GRANT COUNTY FAIR. Ag exhib-
its, livestock competitions, carnival, arts 
and crafts, entertainment, food. Moses 
Lake, Wash. gcfair.fun

15-24 NORTH IDAHO FAIR AND 
RODEO. Fireworks, rodeo, petting zoo, 
entertainment, carnival. Kootenai County 
Fairgrounds in Coeur d’Alene, Idaho. 
northidahostatefair.com

16 NATIONAL LENTIL FESTIVAL. Stop 
by and see the world’s largest bowl of 
lentil chili. Fun run, parade, softball tour-
nament, beer garden. Pullman, Wash. 
lentilfest.com

19-23 BENTON FRANKLIN FAIR AND 
RODEO. Demolition derby, parade, live 
entertainment. Kennewick, Wash.  
bentonfranklinfair.com

21-23 LINCOLN COUNTY FAIR. Rodeo, 
livestock, exhibits, food and games. 
Davenport, Wash.  
lincolncountywa.com/497/Fair-Rodeo

21-24 NCW FAIR. Live entertainment, 
carnival, livestock sale, rodeo and horse. 
Waterville, Wash. ncwfair.org

23 SPRINT BOAT RACING. Enjoy 5 grass 
terraces, two beer gardens and a great 

atmosphere to watch fantastic racing in 
St. John, Wash. Fun for the family! Bring 
the lawn chairs, sunscreen and blankets. 
10 a.m. to 5:30 p.m. or until racing is fin-
ished. webbsslough.com or (509) 553-1014.

28-31 WHEAT LAND COMMUNITIES’ 
FAIR. Rodeo, exhibits, entertainment, 
vendors. Ritzville Rodeo Grounds. 
wheatlandfair.com

29-SEPT. 1 PIG OUT IN THE PARK. 
Music and food. Riverfront Park in 
Spokane, Wash. spokanepigout.com

29-SEPT. 1 ELLENSBURG RODEO 
AND KITTITAS COUNTY FAIR. Carnival, 
midway, hoedown, pancake breakfast, 
parade. Ellensburg, Wash.  
ellensburgrodeo.com

30-31 METHOW VALLEY RODEO. 
Saddle bronc, bareback, bulls, barrel 
racing, team roping and junior events. 
Held at the rodeo grounds, about halfway 
between Twisp and Winthrop beginning 
at 1 p.m. methowvalleyrodeo.com

SEPTEMBER 2025
2 WASHINGTON WHEAT FOUNDATION 
MEETING. Meeting begins at 1 p.m. at the 
Wheat Foundation Annex in Ritzville, 
Wash.

3 PIONEER FALL FESTIVAL.  Tour the 
Bruce Mansion, see pioneer craft demon-
strations, antique farm equipment and 
tools, and horse-drawn carriage rides. 
Food and vendors. 11 am-4 p.m. Bruce 
Mansion, Waitsburg, Wash.  
waitsburgmuseum.org/fall-festival

5-14 SPOKANE COUNTY INTERSTATE 
FAIR. Livestock exhibits, rides, food 
booths, rodeo and entertainment. Fair 
and Expo Center, Spokane Valley.  
spokanecounty.org/fair/sif/

6 CONNELL FALL FESTIVAL. Parade, car 
show. connellwa.com/fallfestival/

9 WAWG BOARD MEETING. Meeting 
starts at 10 a.m. at Washington Wheat 
Foundation Building, Ritzville, Wash. 
(509) 659-0610, wawg.org

10-13 OTHELLO FAIR. Adams County 
Fairgrounds in Othello, Wash.  
othellofair.org

18-21 DEUTSCHESFEST. Music, food 
and crafts. Parade. Biergarten, fun run. 
Odessa, Wash. deutschesfest.com

19-21 SE SPOKANE COUNTY FAIR. 

Cornhole tournament, soapbox derby, 
parade, fun run, truck pulls. Rockford, 
Wash. sespokanecountyfair.org

20-21 VALLEYFEST. Pancake breakfast, 
car show, entertainment. Centerplace 
Regional Event Center  and Mirabeau 
Point Park in Spokane Valley, Wash.  
valleyfest.org

26-28 GREAT PROSSER BALLOON 
RALLY. Sunrise balloon launches from the 
Prosser airport. Weekend also includes 
a harvest festival and farmers market. 
Prosser, Wash. prosserballoonrally.org

OCTOBER 2025
3-4 OKTOBERFEST. Biergartens, 
food, music, vendors, kinderplatz. 
Leavenworth, Wash.  
leavenworth.org/oktoberfest/

4 FRESH HOP ALE FESTIVAL. Over 70 
breweries, wineries and cideries, live 
music and food. SOZO Sports Complex in 
Yakima, Wash. freshhopalefestival.com

4 RIVERFEST. Celebrate our rivers and 
learn why they are so important to our 
region at this free, family-focused event. 
9 a.m. to 3 p.m. at Columbia Park in 
Kennewick, Wash. riverfestwa.com

10-11 OKTOBERFEST. Biergartens, 
food, music, vendors, kinderplatz. 
Leavenworth, Wash.  
leavenworth.org/oktoberfest/

14 WAWG BOARD MEETING. Meeting 
starts at 10 a.m. at Washington Wheat 
Foundation Building, Ritzville, Wash. 
(509) 659-0610, wawg.org

17-18 OKTOBERFEST. Biergartens, 
food, music, vendors, kinderplatz. 
Leavenworth, Wash.  
leavenworth.org/oktoberfest/

20 WASHINGTON WHEAT 
FOUNDATION MEETING. Meeting begins 
at 1 p.m. at the Wheat Foundation Annex 
in Ritzville, Wash.

29 EPA/ESA WORKSHOP. This work-
shop will get growers up to speed on 
changes to pesticide labels related to EPA 
decisions and the Endangered Species 
Act. The workshop will be held at the 
William A. Grant Water & Environmental 
Center in Walla Walla, Wash., time to be 
determined. No background knowledge 
is required. Pesticide credits pending ap-
proval. To register, email Andrea Cox at 
andrea@wawg.org.  

HAPPENINGS
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agrasyst.com
See Your Local Ag Dealer or 
Contact Chase Boman: 801.791.7186Questions?Questions?

Premium Water Conditioner 
and Surfactant

Premium Water Conditioner 
and Surfactant

+ Increases Speed of Burndown
+ Conditions Spray Water
+ Lowers pH
+ Activates Glyphosate, Glufosinate,                     

and Paraquat

+ Glyphosate’s Favorite Surfactant+ Glyphosate’s Favorite Surfactant

NORTH PINE AG EQUIPMENT, INC. (509) 994-2133 2110 E Babb Road, Rosalia WA
cschmidt@att.net

DURACUT TE
40ft HEAVY TRAILED CUTTING ROLLER

Is your rotary mower slowing you down, not 
covering the acres or not doing the job? They 
take horsepower and fuel to run.

Do you like to size your stubble after harvest 
or clean up other fields and crops?

Are you harrowing your stubble and dragging 
weed seeds all over?

You may also add water to the drums for 
more penetration into the soil and more 
cutting power for tough conditions.

How about doing it all in one pass? Less fuel, 
more production and incorporate your seeds in 
the top to help with early growth after harvest 
to spray in the fall.

CONTACT US TODAY!
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Advertiser Index

WAREHOUSES IN 
ODESSA & ELTOPIA.

FALL PLANTING 2025
“Grown in America”

SEED MIXES: CRP & SAFE, Pollinators, 
Erosion Conrtrol, Orchard & Turf 

509-297-4500 or 509-531-1702
Email: wri@westernreclamation.comWA

OR
ID
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Reserve your seed today
 LimagrainCerealSeeds.com/PNW  509.520.5661

LCS Scorpion AX

Get more from your wheat acres

LCS Shine
Bin Buster
NWYC Winnter
2021-2024

Trial-topping 
yield in OSU, WSU,
and UI Trials

 

Low Protein 
variety

LCS Jefe
Stable yield 
under diverse
consitions

Excellent  
stripe rust 
resistance

Heavy  
test weight

Medium height
similar to LCS Hulk

Excellent
stripe rust
tolerance

Improved 
straw strength vs.
other CoAXium lines



IT’S THE DAWN OF A NEW ERA.

TMC M-Pire is a high-yielding soft white winter wheat 
variety reigning in the 14-20+" rainfall zone with 

early-maturing and broad adaptability characteristics.


